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ENDOWMENT INSURANCE AND THE UNEMPLOYED. 


HAT to do with elderly men is a problem that is be- 

fore us at all times. The intense activity of the 

business life in this country demands the services of young, 
active men, to the crowding out of those of advanced years. 
An English writer upon the conditions as he observed them 
in the United States expressed the greatest surprise at the 
number of young men he found occupying positions of trust 
and responsibility. He saw men of thirty to forty years of 
age at the head of prominent enterprises, burdened with vast 
responsibilities and innumerable details, pushing forward 
their business with the greatest vigor and success. Such posi- 
tions in the older countries would be filled by men of from 
fifty to sixty years of age, whose conservative methods com- 
mended them to their less aggressive constituents. It is a 
well-known fact that the great railroad companies will not 
employ new men over thirty-five years of age; they take care 
of their employees as age steals upon them, but young men 
are wanted to train up and to obtain by positive experience the 
knowledge that will enable them to fill the higher positions. 
A man of fifty, whose hair is more or less tinged with gray, 
who is so unfortunate as to be unemployed, stands but a poor 
chance of finding a place where he can earn enough to sup- 
ply the necessities of himself and family. Many such, who 
have spent the greater part of their lives in one line of in- 
dustry, are now seeking positions, but are refused employ- 
ment because they are too old to accommodate themselves to 
new business conditions. Among this army of unemployed 
are to be found college graduates willing to work for the 
compensation of an office boy, and others who have been 
thrown out of profitable positions through business complica- 
tions for which they were not responsible. It is pitiful to 
see these elderly persons going about from place to place 
fairly begging for employment, only to meet with refusal be- 
cause of the gray hairs that indicate advanced age. A glance 
at the “Want” columns of the daily papers shows that it is 
young men who are in demand, while the elderly ones put 
forth their claims in vain. The system of promotions that 
prevails, as a rule, in business circles insures the advance- 
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ment of a young man from one position to the one next 
higher, so that the office boy of to-day may hope to be the 
manager of the business a few years hence. There is no in- 
termediate place in the system for a newcomer, especially if 
his age exceeds that of a “young man.” Even in those great 
enterprises where promotions go practically by seniority the 
elderly men are pushed out of their lucrative positions and 
required to take subordinate ones, being virtually pensioned, 
with some light duty that requires neither mental nor physical 
activity. The position of the man over fifty years of age who 
is out of employment is most discouraging, frequently impos- 
ing great hardships and positive suffering upon the family 
dependent upon him. What to do with those persons who 
have passed the age limit of personal activity, but who are 
willing and deserving, is a problem that presents itself to 
nearly every business man. While little can be done for such 
persons as a class, “an ounce of prevention is worth a pound 
of cure.” If, in their younger days, when their earning power 
was growing with experience gained, they had taken policies 
of endowment insurance, they would have made a provision 
for the future that would have enabled them to look forward 
to advancing years and loss of position with comparatively 
little apprehension. It is in the power of every young man to 
make such provision for old age, and if one has a wife and 
children it is his bounden duty to do it. As a young man, 
the premiums upon an endowment policy would not be burden- 
some, and would be the best investment he could possibly 
make; for not only would he receive in return far more than 
the sums paid out, but the necessity for paying his premiums, 
and so maintaining his policy, would teach him frugality, 
thrift, and the habit of saving would be extended to his great 
advantage. This is an economical question that every young 
man should give careful consideration. They must, in the 
course of nature, grow old, and unless they have insured 
against adverse contingencies in their old age they are very 
likely to be subjected to similar experiences that the present 
numerous army of the elderly unemployed now encounters. 
Employers would do well to impress upon the minds of their 
young men the advantages of endowment insurance, and while 
thus benefiting them save themselves from the necessity of 
maintaining a pension list for worn-out, elderly employees. 





UCH of our space is devoted this week to a report of 

the annual meetings of the International Association 

of Accident Underwriters, to the exclusion of some corres- 
pondence and other matter. This is the twenty-second con- 
vention of the association; and having passed its majority, 
it has certainly demonstrated its right to live because of the 
good it has done. An association of this character, embracing 
some sixty active, progressive companies, could not maintain 
its existence so long did not the members recognize its use- 
fulness and derive benefits from it. The convention this year 
is held at Niagara Falls, on the Canadian side, and a more 
delightful place could scarcely have been selected. The great 
cataract and its surrounding scenery constitute a special in- 
ducement, if any were needed, for all interested in the subject 
to attend in person. A brilliant programme has been ar- 
ranged, and every problem connected with the personal acci- 
dent business will be discussed by practical men who have 
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carefully studied the subject. If any criticism is to be made 
of it, it may be suggested that it is too long, and that, conse- 
quently, some of the papers that have been prepared with 
much care will not receive the attention they deserve. As 
they will, however, appear in print in whole or in substance, 
the labor expended upon them will not be lost. As the con- 
vention is in session as we go to press, we are unable to give 
a full report of the proceedings in this issue of THE SPEcta- 
ToR, but a record of the opening and a summary of some 
of the able addresses delivered will be found in other columns. 





HE strong dissenting opinion filed by Justice Swayze, in 
the case of the Newark Fire Insurance Exchange, 
should carry weight when the case next comes up for con- 
sideration in court. He believes that the decision against the 
Exchange was fundamentally wrong. It is to be hoped, in 
the interest of the public, as well as that of the insurance 
companies, that the latter will be permitted to continue to co- 
operate in the reduction of fire hazards and premium rates, 
and that the business will not be unduly hampered by extreme 
constructions of the laws governing it. 


FIRE INSURANCE TOPICS 


NEW YORK SURVEYS. 

James Hunter Wright, a former art dealer, recently surrendered 
himself, confessing to the crime of arson in burning his art store at 
2295 Broadway on December 26, 1905. He was arraigned on a charge 
of arson in the second degree before Magistrate Crane in the Tombs 
Court; he waived examination and went to the Tombs in default of 
$10,000 bail to await the action of the Grand Jury. 

J. F. Jarvis, formerly with the Insurance Company of North 
America’s local department, goes with Withers & Mills as outside man. 

Newman & MacBain have been appointed New York city agents of 
the Eastern Fire of Atlantic City. 

In its presentment handed to Judge Dike, the Brooklyn Grand Jury 
made a special recommendation of the work of Fire Marshal W. L. 
Beers and his deputies. 

The old firm of Clark & Cortis is succeeded by Gilmour, Clark & 
Cortis. 














CHICAGO AND THE WEST. 

Owing to the death of W. W. Dudley, E. B. Hatch has been elected 
secretary of the governing committee of the Western Union. Mr. 
Hatch entered the service of the governing committee in 1898, as- 
suming the editorship of The Bulletin. In 1904 he was elected as- 
sistant secretary, and for the past two years—during the illness of Mr. 
Dudley—he has been acting secretary. 

The Chicago Board of Underwriters has referred to a committee 
for investigation the proposition to reduce the stop rate on brick and 
concrete buildings rated under the fireproof schedule. 

C. W. Affeld, chairman of the special committee recently appointed 
by the Chicago Board of Underwriters, is engaged in an effort to in- 
troduce into the new building ordinance a requirement that high-pres- 
sure pumps be installed in all buildings in Chicago over one hundred 
feet high. The council committee favors the idea, and the proposition 
will be included in the new ordinance now in course of preparation. 

The State of Omaha has appointed Shipman & Wayne of Chicago 
general agents for Cook County, the company having been recently 
licensed to do business in Illinois. 


The Cooper of Dayton has been licensed in Illinois and has ap- 
pointed Eliel & Loeb agents for Cook County. 

Holger de Roode, a well-known and experienced general and local 
agent, has just been appointed general agent for the Western 
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and Atlantic Fire of Nashville, Tenn., which will have a capital of 
$500,000 and a surplus of like amount. The territory in Mr. de Roode’s 
jurisdiction will be Illinois, Michigan, Wisconsin, Minnesota, Iowa, 
Missouri, Kansas, Nebraska, Colorado, North Dakota and South 
Dakota. 


The fire insurance companies paid losses in Chicago during the first 
six months of 1909 amounting to $3,315,785. The total for the corre- 
sponding period of last year was only $2,977,563. 

The agents interested in writing automobile insurance in Chicago 
held another meeting on the oth inst. and voted to continue the pres- 
ent agreement, providing for a minimum rate of 2 per cent and a 
maximum commission of 10 per cent. There has been no money in 
the business at 2 per cent, and it is hoped that eventually the rate will 
be raised to 2%4 per cent. Some of the representatives of Lloyds of 
London are loath. to agree to an increase of rate, feeling that some 
of their business will get away from them if they were on the same 
basis with stock companies who have agencies planted throughout the 
country, and are, through their representatives, in direct touch with 
the insuring public. 

The Chicago Board of Underwriters held its quarterly meeting on 
July 8 conjointly with the annual meeting of the supporters of the 
fire insurance patrol. The sum of $150,000 was voted for the main- 
tenance of the patrol companies; $11,000 going to the stock yards pa- 
trol and one-half of the latter amount being contributed by the 
packers. 


At the suggestion of President Bishop a committee was appointed 
to consider the advisability of establishing some rule providing for 
penalties for non-attendance at meetings and rewards for attendance; 
for the substitution of semi-annual for quarterly meetings, consider- 
able difficulty having been experienced of late in securing a quorum. 
The lumber schedule was altered, permitting use of electric power 
without extra charge, and the 25 per cent advance heretofore apply- 
ing to all floating policies was removed. 

A committee was appointed to consider the creation of a perma- 
nent arson fund, and the reduction of the five-year rate on brick 
dwellings and stables to 90 cents. It was also decided to promulgate 
suburban rates by telephone in lieu of rate books. This latter ar- 
rangement will, it is estimated, produce a saving of $15,000. 

Clinton Mowry has been appointed special agent in Illinois for the 
Liverpool and London and Globe. 

The annual meeting of the Illinois Association of Local Fire Insur- 
ance Agents will be held at Springfield, Ill., on July 21. 

Joliet, Ill., has been changed from a 4th-class town to class 4%. 
This change was made necessary on account of the delay in complying 
with the requirements for improving the fire protection. 





BOSTON AND VICINITY. 


Boston was treated to another big dock fire Thursday afternoon, 
July 8. It broke out on the pier of the Commonwealth dock, about 
4 o’clock in the afternoon, and caused a damage of about $25,000. It 
is supposed that the fire was caused by hot ashes, or by the pipe of 
some one of the number of men who were fishing from the dock 
earlier in the day. The high tide, together with the strong wind at 
the time, made the fire extremely difficult to reach. Fortunately, the 
wind was blowing away from the New York, New Haven & Hartford 
Railroad docks, otherwise they, too, must have been destroyed. The 
burned dock belonged to the State of Massachusetts. 


It is proposed by the Chelsea Board of Control to secure for that 
city lower fire insurance ratings from the New England Insurance 
Exchange than those which have been in force since the conflagration 
of April 12, 1908, when the city was almost wholly destroyed. It is 
the intention of the Board of Control to take a committee of the New 
England Insurance Exchange on a tour of inspection of the city, as 
it has done in the case of the local fire underwriters. The insurance 
men were shown the new fire station, school houses and city stables, 
all constructed on strictly fireproof plans. It was pointed out that 
the new building ordinances have been enforced strictly. The changes 
that have been made in the fire department include two new and 
powerful engines, the rebuilding of the chemical, new supply hose, 
other new apparatus and new horses and additional permanent men. 
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NOTES FROM PHILADELPHIA. 


Parties interested in the formation of a bank at Parsons, Pa., pur- 
pose, when that organization is completed, to turn their attention to 
the formation of a fire insurance company, with a proposed capital of 
$100,000 and surplus of $50,000, and it is understood that $25,000 has 
already been subscribed for the project. 


Chairman James F. Stone of the organization committee of the 
American Union Fire Insurance Company of this city, in a circular 
letter to Philadelphia agents and brokers on the 7th, calls attention to 
the fact that while the proposition presented on behalf of this new 
company is given in an attractive form, with particular reference to 
the achievements of the leading established companies, no clap-trap 
methods or questionable inducements are resorted to, and no promises 
of fabulous dividends have been made. He also states that the first 
subscription, for five shares only, was given on December 15 last, and 
that the company is now more than one-fourth subscribed. It is pro- 
posed to have $1,000,000 capital and a like amount of surplus. 

The County Fire of this city has declared a semi-annual dividend 
of four per cent, and added $25,885 to the surplus account. The 
company has been admitted to Indiana. 


The Potomac of Washington, D. C., has been elected to member- 
ship in the Philadelphia Fire Underwriters Association. 

The shortage of water in the boroughs of Merchantville and Col- 
lingswood, Camden County, N. J., which has existed for over a year, 
is becoming alarming, because there is not believed to be sufficient 
pressure now to cope with a serious fire should one start. To take 
some action on the situation a public meeting of the citizens of Mer- 
chantville has been called for to-night, and it is likely that some steps 
will then be taken looking to the installation of a municipal plant. 
Pending some such arrangement, and the repair of a big pump which 
has been supplying these towns, Camden has agreed to furnish them 
with water from its surplus at the rate of Io cents per thousand 
gallons. 

Henry I. Willett has been appointed special agent of the Aachen and 
Munich Fire for Eastern Pennsylvania, New Jersey, Delaware, Mary- 
jand and District of Columbia. 





THE MIDDLE STATES. 





Superintendent Hotchkiss Proceeds Against Two Lloyds. 


Attorney-General O’Malley began proceedings on Monday last against 
two New York Lloyds associations under the insurance laws of the State 
to administer the affairs of the organizations because of alleged in- 
solvent condition, due to what is said to have been bad management. 
The two concerns are the New York and New England Underwriters at 
Lioyds of New York city and the Garfield Assurance Fire Lloyds. Super- 
intendent of Insurance Hotchkiss, thrcugh the Attorney-General’s office, 
appeared before Justice Bischoff in Part I. of the Supreme Court and 
made a motion looking to his carrying on the business of the concerns 
until such time as they are capable of resuming business or until it is 
necessary to liquidate their affairs. 

The underwriters of the New York and New England Underwriters, as 
given in the New York Insurance Report, are:- E. Pergoli, James Mc- 
Bride, S. W. Keen: n, Frederick Murphy, W. S. Montieth, R. J. Dunphy, 
J. B. Kearny, P. M. Teresi, John Burke. Later in the year, however, 
a revised list contained only the names of Messrs. Dunphy, McBride, 
Montieth, Keenan and Burke. The underwriters of the other concern 
were: H. A. Fingerhut, A. J. Blumenthal, J. E. Strauss, Lydia B. Koch, 
E. A. Kates, J. W. Weber, C. F. McManus, L. J. Weiss and C. F. Mitchell. 

The New York Report shows that on December 31, 1908, the Garfield 
had $34,106 of admitted assets (including $22,500 of underwriters’ lia- 
bility), while the liabilities (inclusive of underwriters’ liability, $22,500) 
aggregated $36,105. The New York and New England had $1118 of assets, 
including $100 cash and-$1018 of uncollected premiums; while its liabili- 
ties amounted to $5768 (excluding $5007 of judgments against previous 
underwriters), consisting of $3219 of unpaid losses and $2549 of un- 
earned premiums. 





—A circular concerning “‘use and occupancy” insurance and “profit insurance” 
has recently been issued by Weed & Kennedy of New York. 

—A new fire company is being organized at Parsons, Pa.,; with a proposed 
capital of $100,000 and surplus of $50,000. 
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THE WEST. 





Important Move at Chicago by the Western and Atlantic 
Fire Insurance Company. 


The directors of the Western and Atlantic Fire Insurance Company, 
recently organized by leading business men in Nashville, Tenn., with 
$500,000 capital and $500,000 surplus, have signed a contract with Holger 
de Roode of Chicago, who has accepted the position of general manager 
for the States of Illinois, Michigan, Wisconsin, Minnesota, Iowa, Mis- 
souri, Kansas, Nebraska, Colorade and North and South Dakota. Mr. 
de Roode will also join the board of directors, so as to give the com- 
pany the further benefit of his experience and acquaintance throughout 
the United States. He will, however, retain his old-established local 
business in Chicago as now conducted by the firm of H. de Roode & Co. 
One of the conditions stipulated by Mr. de Roode was that the company 
should be conducted as a Union company and in harmony with the 
general principles of the National Association of Local Fire Insurance 
Agents. 

In speaking of the negotiations Mr. de Roode said: 


I lived in Nashville during my boyhood days, and three years ago made 
an agreement with the late Theodore Cooley, a beloved citizen of Nash- 
ville, then representing the Commercial Union of England and the Guar- 
antee Company of North America, of Montreal, to organize a new fire 
company. The sudden death of Mr. Cooley suspended the project, but I 
was again invited this year to assist in the present enterprise by some 
of the gentlemen formerly associated with him. These are forceful and 
progressive men who do things, and they have the support of the Nash- 
ville Board of Trade, the leading banks and many other strong in- 
fluences. 

In developing the Northern and Western field we shall aim to be 
honorable competitors and attract to our service only the right quality 
of State, special and local agents. We purpose having advisory boards in 
Chicago and elsewhere, so as to make every important branch a local 
institution in practical effect. The shares have been placed at twenty 
dollars each, so as to encourage their distribution among a large number 
of people, every share ranking at the outset as paid up on the basis of 
200 per cent, so as to admit of regular dividends being paid after the 
first year’s business. In all matters of account, the British method of 
examination by auditors for the stockholders, independent of the di- 
rectors, will be adopted. The selection of an assistant manager has 
been delegated to me, and great care will be taken in considering the 
merits of candidates for this important post. 


Mr. de Roode was a member of the Western Union for over eight 
years, and was chairman of the first committee of the Union on the 
subject of the coinsurance clause now so general in fire underwriting. 
In 1902 he published and copyrighted a booklet, entitled “Some Facts for 
Investors in Fire Insurance Shares,’ which has been accepted as an 
authority in insurance and financial circles. 





State and Special Agency Appointments and Changes. 


ae Company of North America.—E. R. Shoemaker, special agent in 
inois. 

Phenix, Brooklyn.—H. A. Davidson, special agent for North Dakota. 

Liverpool and London and Globe.—Clinton A. Mowry, special agent in Illinois. 

Springfield Fire and Marine—C. D. Wadsworth of the Iowa Inspection 
Bureau, special agent for Iowa, succeeding L. D. Griffin. 

United, Chicago.—Chas. G. Bellingsby, Guthrie, Okla., special agent for Okla- 
homa; D. H. Willard, Johnson City, Tenn., special agent for Tennessee; W. A. 
Egbert, for Ohio. 

Cooper, Dayton.—Eliel & Loeb, Chicago, general agents. 





Ohio Observations. 
[FROM OUR OWN CORRESPONDENT. ] 


The Cleveland Inspection Bureau, believing that hotel, club and restau- 
rant fires often originate from hoods over ranges and ducts leading from 
them, has issued a set of rules governing the construction of such hoods 
and ducts, the setting of ranges and the location of ventilating fans. 

The Garfield Insurance Company, recently organized at Cleveland, is 
believed to have some connection with Creech, Oswald & Co., whose con- 
nection with the Garfield Savings Bank is very close. No information 
could be secured regarding it the past week, but Attorney J. W. 
Stewart, who has the new organization in hand, is vice-president of the 
Garfield Savings Bank. 

The W. S. Rogers Agency Company of Cleveland, incorporated a few 
days ago by former Fire Marshal W. S. Rogers and others, will, it is 
understood, do a general insurance agency business, although the details 
have not as yet been given out. 

Frank C. McElroy, one of the most prominent agents at Columbus, has 
admitted his sons, Harvey B. McElroy and F. Austin McElroy, to part- 
nership with him. The firm will now be known as Frank C. McElroy & 
Co. This business was established in 1875 by H. Bancroft, and afterward 
it became Bancroft & McElroy. Mr. McElroy finally purchased Mr. Ban- 
croft’s interest, and the business was carried on in his individual name 
up to the time the sons entered it. 

A peculiar case has just been decided by the United States District 
Court at Cincinnati. It involves $160,000 money paid on the loss of the 
old Pike Opera House to the executrix of the estate, Ellen M. Pike. 
The old lease, it seems, provided that the money should be used to put 
the property in as good shape as it was before the fire. The Cincinnati 
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Realty Company purchased this and adjoining property and erected an 


elegant hotel, the Sinton, on it. A claim was made for the insurance 
money, on the ground that the property had been restored to its original 
value, as provided in the lease. This was refused and it went into 
court. The defense was that the lease did not provide that some other 
kind of a building should be erected upon the property, but that it 
should be restored to what it was in architecture and all. The court, 
however, held that the terms of the lease had been carried out in the 
erection of the new hotel building, and decided that the money should 
go to the Realty Company. 

A Mr. Cook, selling stock for the Akron Fire Insurance Company of 
Akron, Ohio, was in Cleveland calling upon the agents a few days ago. 

Cleveland, July 10. O. M. C. 





—The State Insurance Company of Omaha has entered Illinois. 

—tThe German Fire of Wheeling, W. Va., has been licensed in Minnesota. 

—W. L. Akers will represent the American of Newark as special agent for Min- 
nesota. 

—cC. E. Billingsly of Guthrie has been appointed special agent in Oklahoma for 
the United Insurance Company of Chicago. 

—The State Insurance Company of Nebraska has increased its capital to $200,- 
000 and applied for admission to New York, Illinois, Missouri, Kansas and 
Tennessee. 

—W. A. Egbert, formerly New York State special agent for the American of 
Newark, has been appointed Ohio special agent for the United Insurance Company 
of Chicago. 

—In a recent letter to Insurance Commissioner Barnes, Governor Stubbs of 
Kansas said that fire insurance rates are being raised all over the State, and re- 
quested to know what action the Insurance Commissioner is taking to protect the 
citizens, 

—“The Argus Insurance Directory of Chicago” for 1909-10 has been published 
by the Rollins Publishing Company. It contains lists of all classes of insurance 
companies operating in Chicago, with names and locations of their agents, 
arranged by companies and by agencies, lists of adjusters for the assured and for 
companies, brokers, building contractors and estimators, field men, managers and 
general agents, marine agents and suburban agents; underwriters’ organizations; 
tables of Illinois business; Chicago fire insurance premiums; surplus line agents, 
etc. It is well printed and bound, occupies 132 pages, and sells at $1 per copy. 





THE SOUTH. 





State and Special Agency Appointments and Changes. 


‘ Firemens, Newark.—M. J. Dillard, Birmingham, Ala., general agent for Ala- 
ama. 
St. Louis Fire.—D. Cliffe Stone, Nashville, general agent for Tennessee. 
Stuyvesant.—H. T. Pratt, New Berne, general agent for North Carolina. 





—Captain J. H. Walsh, a prominent local fire agent of Greensboro, N. C., died 
recently. 

—D. H. Willard of Johnson City becomes special agent in Tennessee for the 
United Insurance Company of Chicago. 

—The North Carolina Fire Underwriters Association will hold its annual 
meeting on August 4 at Wrightsville Beach. 

—J. L. Edelmann, of the Southern department of the Queen, has been ap- 
pointed special agent in South Carolina and Florida, succeeding S. Y. Tupper, Jr. 

—The Savannah Underwriters Association has elected the following-named 
officers: President, R. J. Davant; vice-president, W. F. Train; secretary and 
treasurer, Charles Inglesby. 





MISCELLANEOUS FIRE NEWS. 





** Mutual Fire Insurance Fallacies.’’ 


Under the above title The Spectator Company recently published 
a 16-page leaflet, by an experienced field man. This leaflet analyzes 
the indemnity offered by mutual fire insurance companies, and exposes 
the fallacious ideas upon which most of such companies are founded, 
and the danger of trusting to mutual fire insurance; explains the dif- 
ference between stock and mutual companies; lays stress upon the 
operation of the inexorable law of average and the actual results as 
compared with the theoretical anticipation, and describes and illus- 
trates some of the dangers attendant upon the acceptance of mutual 
fire insurance policies. The prejudice, because of price of premium 
or the prevalent corporation baiting, which too often exists against 
stock companies is deplorable, and the difficulty of placing proper re- 
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strictions around mutual companies and the injustice done stock fire 
insurance companies by hostile legislation are shown. Due attention 
is also given to the factory mutual system of insurance. Special 
emphasis is laid upon the extensive liability which is assumed by 
members of mutual companies, and which is enforceable and enforced 
by the courts. The author says: “A man practically mortgages 
his property when he becomes a member of a mutual company, or as 
well might he sign a note or check in blank, leaving someone else to 
fill in the amount.” The author also enlarges upon the difficulty of a 
policyholder freeing himself from obligations assumed as a member 
of a mutual company, in case he wishes to do so, after he has once 
assumed such obligations. Economy is usually the purpose of the 
propertyowner in taking mutual insurance in preference to that 
offered by stock companies; but the author well says: “It is always 
foolish to hazard security for the sake of economy. Why run the 
risk?” 

This leaflet will be found very serviceable in meeting mutual com- 
petition, and should be in the hands of every agent and broker in 
territory where such competition exists. The prices for this leaflet 
are as follows: Single copies, 10 cents; 100 copies, $4; 500 copies, $15; 
1000 copies, $25; 5000 copies, $100; 11,000 copies, $200. 

Address all orders to The Spectator Company, 135 William street, 
New York. 





Equity Fire Insurance Company of Kansas City, Mo. 


The statement of the above-named company as of May 1, 1909, shows 
$115,865 of assets, including Kansas City school bonds, $50,000; Cass 
county (Mo.) bonds, $10,000; St. Louis (Mo.) bonds, $10,000; first mort- 
gages on improved property in Kansas City (Mo.), $30,000; $7363 of cash 
in banks, and several minor items. The unearned premium fund of 
$2867 was the only liability aside from $100,000 of capital, and the sur- 
plus as to policyholders was therefore $112,998. Bruce Dodson is the 
manager of che company, and James R. Skinner of 50 Pine street, New 
York, is its general agent for the Eastern and Middle department. The 
Equity Fire makes a specialty of isolated manufacturing plants in good 
financial standing and under adequate fire protection, and will consider 
applications for insurance on first-class mercantile risks, its lines rang- 
ing from $2500 to $5000 per plant. Mr. Skinner has had a long experi- 
ence in fire insurance, and is representing a company which is shown by 
the high character of its assets to be strong in proportion to its size, 
and which is believed to be conservatively managed, Mr. Dodson having 
successfully conducted the affairs of the Brewers Exchange and the Ice 
Manufacturers Exchange for a number of years. 





A Pleafor Mutual Fire Insurance. 


[To THE EDITOR OF THE SPECTATOR. ] 


In your edition of April 29, in your extreme desire to discredit mutual 
fire insurance, you give this company the honor of failing three times— 
as having failed in 1890 and twice in 1908. Now, the truth about this 
matter is that this company never did fail. In 1890 it was in danger of 
becoming impaired and some of the directors got scared and we placed 
this company in the hands of a receiver. The long trial of shattered and 
broken stock companies, the list of which if published in your edition 
would require at least one-half dozen pages, does not contain a single 
one where the amount paid to claimants and members will measure up 
to the amount that this company paid in closing the receivership in 
1890. In fact, I understand that no one lost a dollar. The receivership 
of last year was to save the company from ruin on behalf of designing 
men, and was not a failure. 

It seems to me that a publication such as THE SPECTATOR is ought to 
take a little higher ground on this question. The insurance situation at 
the best is bad enough, and it comes with little grace when a publica- 
tion whose duty it should be to build up the business seeks, through’ 
a series of misrepresentation, to tear down one branch of it. You are 
pleased to say in your announcement on the first page: ‘‘THE SPEC- 
TATOR, established in 1868, is a weekly journal devoted to promoting the 
best interests of trustworthy insurance of all kinds.’’ There are in this 
country many trustworthy mutual fire insurance companies, and in this 
item, as you are pleased to term it, “Mutual Fire Insurance Fallacies,” 
we are unable to see in what manner you are promoting their best in- 
terest. 

If I cared to, I could furnish you a list of stock companies that have 
failed that measure up quite well with the Ohio German, which cer- 
tainly cannot leave a very pleasant taste in the mouth of him that would 
bolster up a stock-company idea. To me, such matters are a little like 
‘pot calling pan black.” 

In writing this letter I feel that, under the circumstances, I have a 
right to criticise in a small way this item, and I do it in the most 
friendly feeling, and at the same time I would have you to understand 
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that I have the utmost regard for your great journal, but I do feel that 
such items as this serve to hurt the whole business generally. 
Yours truly, 
SHERMAN Mott, Secretary-Treasurer, 
Manufacturers Mutual Fire Insurance Company. 

Indianapolis, Ind., May 12. 

As THE SPECTATOR exercises the right to criticise, it is broad-minded 
enough to accept criticism, and so gives space to the above communica- 
tion. The list of failed or retired mutual fire insurance companies 
printed in our issue of April 29 was compiled from official sources, and 
if the Manufacturers Mutual was charged with three failures when it 
was only entitled to two, the fault seems to lie in a duplication of events. 
Two receiverships for one company, however, may be construed as a 
favorable record by those interested in its management, but how 
do the policyholders regard it, and what do they promise for the 
future? THE SPECTATOR is now, as it always has been, ‘“de- 
voted to promoting the best interests of trustworthy insurance of 
all kinds,’’ hence it does not look with favor upon the mutual form 
of fire insurance. That plan has been successfully prosecuted in a small 
way in restricted localities, but for general business it is lacking in the 
essential features of capital, surplus, reserve funds, etc., that are by 
law required of the stock companies, and that furnish a guaranty for 
the fulfillment of contracts that policyholders can rely upon. The 
publication ‘‘Mutual Fire Insurance Fallacies’ referred to by Mr. 
Mott is a leaflet just issued by The Spectator Company, which will well 
repay reading by all interested in fire insurance.—EDITOR THE SPEC- 
TATOR. 





—The companies have insisted upon fifty per cent of insurance to value on 
tornado insurance on large risks. 


—Gerald L. Schuyler of Denver, Col., has been appointed manager of the Cali- 
fornia Insurance Company for Colorado and Wyoming. 


—T. J. Kelleher has been appointed special agent of the Associated Under- 
writers of San Francisco for Southern California, with headquarters at Los 
Angeles. 


—A. G. Sanderson resigns as general agent of the Continental in August to 
become associated with E. C. Morrison in the management of the Pacific Coast 
department of the Avtna. 


—Bernard Faymonville has resigned as president of the San Francisco Fire 
Commission, and Lemuel Buford Edwards, a prominent real estate man, has been 
appointed to succeed Mr. Faymonville. 


-—The California Insurance Department has ruled that under the new standard 
fire policy law insurance against lightning will not be allowed, and the addition 
of a rider lightning clause to the standard policy is not permissible. 


—The Washington Legislature has appointed a committee to formulate articles 
of impeachment against Insurance Commissioner Schively, who has been charged 
with imposing excessive charges upon insurance companies for his personal 
benefit. 

—William Beverly Winslow sailed from New York on the “Lucania” on July 
7, and will try to collect the insurance due from several British concerns which 
had written policies on the property of Nichols & Langworthy at Hope Valley, 
R. I., which firm had $300,000 of insurance in the “British Underwriters,” ‘Im- 
perial Underwriters” and other companies and I.loyds. 


—Chart No. 25, issued by the Glens Falls Insurance Company of Glens Falls, 
N. Y., is entitled an “Object Lesson in the History of Fire Insurance,” and por- 
trays graphically’ the heavy mortality among stock fire insurance companies in- 
corporated in New York State. It shows that out of 105 such companies that 
were in business January 1, 1871, but 20 had survived to January 1, 1909, and 
that only 28 out of 77 organized since January 1, 1871, still remained in 
business on January 1, 1909. Incidentally, it appears that the Glens Falls, 
which on January 1, 1909, had the highest book value of stock ($1,223.88 per 
$100 par value), was sixty-third in that respect on January 1, 1871, so that it 
has not only “survived,” but has climbed to the top of the book value list, and has 
yielded good returns to its stockholders as well. 





Bit of Advice from Missouri. 


Don’t go into a newspaper office and ask the editor to roast somebody. You 
don’t know how it looks or you wouldn’t do it. Here’s a parallel case. You 
step to a friend and say: “Bill, I wish you’d go over there and give that fellow a 
good cussing for me. I’m a little afraid to do it myself.”—Lamar Democrat. 





—Employers and industrial workers of Milwaukee are co-operating in the 
framing of industrial insurance le;islation. The committee of the Wisconsin 
Legislature on industrial insurance held a meeting for this purpose on July 10. A 
resolution was adopted asking that both employers of labor and labor appoint 
representatives to assist the committee in framing the bill. To this end the com- 
mittee will attend a conference of authorities on industrial insurance at Atlantic 
City on July 29 to 31. 
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THE REDUCTION OF FIRE HAZARDS. 
FIRE PAILS. 


An Efficient Form of Protection in Many Circumstances— 
Should Always be Ready for Instant Use. 


By GEORGE VELTEN STEEB. 


The best time to extinguish a fire is in its incipiency, for, if allowed to 
gain headway, the most efficient fire department may not be able to ex- 
tinguish it; and, at all events, the inconvenience and loss accruing from 
a fire that has gained the least headway are much more considerable 
than those produced at its inception, and there is no telling, when a fire 
has made a gcod start, just when it will stop, whether in the building 
of its commencement or only after a conflagration. 

For the extinguishment of fires in their incipiency there are various 
standard devices, automatic and manual, ranging from automatic 
sprinklers to fire pails; but whatever the extinguishing device may be, 
it is essential that it be of an approved pattern, placed in sufficient 
numbers, be properly located and maintained, and be at all times in its 
most efficient condition, and these conditions apply to all of these de- 
vices, whether they be automatic sprinklers or fire pails. 

Fire pails are the simplest, best known, cheapest, and best understood 
fire extinguishers extant; every one knows that to throw a sufficient 
quantity of water upon a fire will extinguish it, and less water is needed 
at the commencement of a fire than later on, and everyone is familiar 
with a pail, knows how to handle it, and thus being acquainted with it 
and the possibilities of its contents, is more liable to use it efficiently 
when a fire calls for quick service to put it out; hence the fire pail should 
appeal to all those having any class of property to protect against fire 
as an appliance that should be placed at properly located points, in 
adequate numbers, and always kept filled. 

The standard type of fire pails are 10, 12 and 14 quarts in size, the 12- 
quart size being the one mostly in use. The bottoms should be flat, oval 
or cone-shaped (3%4-inch pitch), or with rounded bands across (at least 
14 inch by 1 inch, bent to the circumference of bottom, two rivets being 
at each end); they should be made of galvanized iron, raw sheet-iron 
stock to be not lighter than No. 28 gage (.015 inch); the materials should 
be assembled with lock-joints, soldered or galvanized, with a bead rim 
around the top of not less than No. 9 wire, and the handles should be 
of not less than No. 6 wire, with the ears for the handles riveted to 
the pails; covers are not essential, but are desirable; the pail should be 
galvanized after it is made, the entire pail being dipped; the pail should 
be painted red on the outside and stenciled “fire’’ in black letters 2% 
inches high (it is not required that the inside of the pail be painted, but 
it is economy to do this, as it tends to lengthen the “‘life’” of the pail). 
Pails should be set on shelves or hung on hooks, so that the bottoms 
shall be not less than two feet or tops not more than five feet from the 
floor. The standard number of pails for any one location is twelve for 
each 5000 feet of floor area, with the stipulation that there must be, 
under any circumstances, at least six pails on any one floor; it is per- 
missible to use as an equivalent of twelve pails three pails and one 
cask of at least sixty gallons capacity, or one approved portable chemical 
extinguisher and six pails. After providing the pails, the most essen- 
tial thing is to have them full at all times, always ready of access, and 
then to have every person on each floor instructed as to their location; 
then it can be expected that a fire discovered in its incipiency will be 
quickly extinguished. Pails should, as a rule, be filled with water; but 
in some places, such as where oils, paints, varnishes, benzine and such 
articles, which, when afire, are not readily extinguished by water, it is 
highly advisable to have some fire pails full of dry sand, so that the fire 
may be smothered out by throwing the sand on it. 

These standard fire pails can be obtained at all mill supply houses and 
at most of the machinery houses. 








First Bohemian Reinsurance Bank of Prague, Bohemia. 


This company transacts some reinsurance on American risks. Its ‘financial 
statement as of December 31, 1908, shows the following items: 


ASSETS. ~ LIABILITIES. 

Bonds and stocks .......-eeee- $1,175,941 | Net unpaid losses ............- $597,372 
Cash in office and banks...... - 310,900 | Reinsurance reserve ........... 671,694 

Balance with insurance com- Special reserve ..........s0s006 J 
WOMEN sc dccanesdccncsannsaseded 560,283 | Due other companies ......... 211,073 
Presiatats Settd o oe vicicesevccccccgas 55,732 | Pension fund ..........-sseeeee 56,732 
Office account .......+.eeeeeeeee 152,504 | Various creditors .............. 18,156 

Total liabilities, except 

GHEE 50 cdscatepcauesans $1,593,717 

UNGAR i caascuckadecsincedaasus Y 


Balance of profit and loss..... 61,643 
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REPORTS OF FIRE INSURANCE COMPANIES. 


In this department will appear, from week to week, the latest state- 
ments of licensed and unlicensed fire insurance companies operating in 
the United States, together with other information concerning them of 
interest to policyholders, company officials, agents and brokers. The 
data presented in this department will also be published in the form of a 
monthly supplement to the book entitled “Reports of Fire Insurance 
Companies,” which is published annually, in June, by The Spectator 
Company. Prices: Book, with monthly supplements, one year, $7; book 
only, $5; monthly supplement only, $2 per annum. 





Etna Mutual Fire Insurance Company, Syracuse, N. Y. 
American Mutual Fire Insurance Company, Syracuse, N. Y. 
Capital Mutual Fire Insurance Company, Syracuse, N. Y. 
Mohawk Mutual Fire Insurance Company, Syracuse, N. Y. 
Phoenix Mutual Fire Insurance Company, Syracuse, N. Y. 
Reliable Mutual Fire Insurance Company, Syracuse, N. Y. 
Union Mutual Fire Insurance Company, Syracuse, N. Y. 


On application of Attorney-General O’Malley, Supreme Court Justice An- 
drews, sitting at Syracuse, recently granted an order putting Superintendent of 
Insurance William H. Hotchkiss in possession of the properties of the above- 
named mutual fire insurance companies. John E. Diefendorf, New York State 
Insurance Examiner, who made an examination of the companies, reported that 
they have the same officers and transacted business from a single office at Syra- 
cuse. He also reported that they are in a precarious condition on account of 
heavy losses sustained last winter. Mr. Dietendorf has been appointed special 
Deputy Superintendent to take charge of the companies for the purpose of 
liquidation. 


Bulgaria Insurance Company, Rustschuk, Bulgaria. 


This company transacts a surplus line business in the United States through 
E. T. Marshall & Co. of Chicago and New York. Its financial statement as of 





December 31, 1908, shows the following condition: . 
ASSETS. LIABILITIES. 
Real estate owned.............. $102,579 | Net losses UNPAI .....0scc0ee0s $440,0 
Mortgage loans on real estate. 345,071 | Unearned premiums ........... 1,506,671 
Bonds and stocks............... 1,421,713 | Reserve fund deposited......... 66,150 
Loans on life policies......... 171,868 | Agents’ bonding account...... 228,705 
Comtateral TOONS. ....00006000s000 179,913 | Due reinsurance company..... 43,064 
Cash in office and bank........ 662,608 | Unpaid dividends .............. 1,836 
Agents’ balances .............. 62,804 | Interest due on mortgages..... 5,433 
Due from reinsurance cos..... 170,674 | Premiums receivable in future 
Deposit for reinsurance........ SE TE: sncckecketewceneanwonss sms 
Premiums receivable in future Capital reserve 
DOINER sehininaexstvensswdaevp ot = - | Reserve for depreciation....... 60,000 
WEED DOOR osicksconccvcssun 9 | Reserve for doubtful balances. 4,000 
Agents’ bonding account...... oan OS Deferred dividends (life)....... 11,609 
EG ree 19,971 
Various creditors ......ccccc00 5,050 
| Life funds .....000.sseseeseceees 768,504 
Fem liabilities, except capital. $3,809,310 
| Capital paid up (life)........... 100,000 
| Capital paid up (other)........ 200,000 
Prot WEARER... <-> crdccncncaems 69,000 
TOtdd BONO icc cscccsccese $4,178,310 pi Se er $4,178,310 


Carriage Builders Mutual Fire Ins. Co., Indianapolis, Ind. 


This company was eg incorporated under the mutual laws of Indiana. 
Its officers are: President, Warren D. Oakes; vice-president, Geo. E. Seidel; 
treasurer, John H. Furnas; secretary, A. T. Coate. 


Equity Fire Insurance Company, Kansas City, Mo. 


This company, which was incorporated in December, 1908, and began business 
February 1, 1909, with a paid-up capital of $100,000 and a net cash surplus of 
$10,000, has issued a financial statement of its condition as of May 1, 19 On 
that date the company’s assets were as follows: Mortgage loans on teal estate, 
$30,000; bonds owned, $70,000; collateral loans, $3000; cash in bank, $7368; pre- 
miums in course of collection, $4079; accrued interest, $1423; total cash assets, 
$115,865. aoa Reinsurance reserve, $2867; capital paid up, $100,000; net 

cash surplus, $12,998 


Florida Home Insurance Company, Atlanta, Ga. 


Formal notices regarding the consolidation of the Blue Ridge Fire and the 
Florida Home have been sent out under the name and charter of the Florida 
-Home. General offices of the latter are transferred to Atlanta from July 1. The 
consolidation adds considerable financial strength to the amalgamated company, 
and it is the purpose of the administration to further increase the capital and 
surplus. The underwriting of.the Florida Home will be in charge of Edward G. 
Warner and Percy Putnam. 


Fondiaria Fire Insurance Company, Florence, Italy. 


This company accepts some reinsurance lines on American risks. 
statement as of December 31, 1908, showed the following condition: 


Its financial 





ASSETS. LIABILITIES. 

iE MOONE 5 a nicccincinsnbinsone $1,115,081 | Reserve for unpaid losses...... $410,840 
Mortgage loans ............... 70,107 | Reinsurance reserve ........... 316,798 
Bonds and stocks 1,576,934 | Statutory reserve ............06 320,000 
LO TEER AC . 26,626 | Special reserve ..............0 130,942 
Various debtors ........... .. 288,917 | Future dividends ............... 28,461 
og SE SS er ee 2,891 | Reserve for doubtful creditors. 6,000 
Reserve for unpaid dividends... 5,548 

Total liabilities, except 
COUR Nass¥s iivntnhacvon $1,328,359 
Cee oc xcacuss dase cowsvhoane's 1,600,000 
Balance of profit and loss...... 162,197 
po a eer: $3,080,556 pi rected sik ae peace ees $3,080,556 
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Ginners Mutual Trade Fire Insurance Company. 


This company is in process of organization under the laws of Oklahoma, which 
require applications for $150,000 of risks as a precedent to commencing business. 


Lancaster Fire Insurance Company, Lancaster, Pa. 


It is understood 
abandoned. 


that the project of organizing this company has _ been 


Merchants Mutual Fire Insurance Company, Topeka, Kan. 


The Merchants Mutual Fire of Topeka, which was organized some months 
ago by E. A. Tyler, has levied an assessment of 20 per cent on the unpaid pre- 
mium notes of its policyholders, on account of heavy losses. It is reported that 
Mr. Tyler has resigned as secretary and manager of the company and has also 
severed his connection with the State Merchants Mutual Fire a Lana. 
which was operating jointly with the Merchants Mutual Fire. 


Midland Insurance Company, Ltd., Birmingham, Eng. 


This company was incorporated in 1908, with an authorized capital of £250,000, 
of which £80,510 has been subscribed and £20,025 paid in. It is writing surplus 
lines in the United States through Jameson & Frelinghuysen, New York. 





Mill Owners Mutual Fire Insurance Company, Des Moines, Ia. 


This company’s statement as of July 1, 1909, shows assets amounting to $300,- 
226, comprising first mortgages on farm property, $241,747; interest accrued, 
$4289, and cash in bank, $54,190. Its liabilities embraced $1400 of losses re- 
ported, and $159,827 of guaranty deposits, a total of $161,227. The company 
then had $9,813,685 of insurance in force and held deposit notes aggregating 
$1,211,517 (face value). Since organization this company’s receipts for pre- 
miums and assessments have amounted to $2,257,342, and its payments for 
losses to $1,509,109. 


North Empire Fire Insurance Company, Winnipeg, Man. 


The North Empire Fire has_been organized at Winnipeg, with an authorized 
capital of $1,000,000, of which $500,000 is reported as having been subscribed. The 
charter provides that $100,000 must be paid in on capital account and $50,000 of 
that amount deposited with the Dominion Government before the company may 
commence business. The officers are: President, D. H. McDonald; vice-presi- 
dents, A. J. Adamson, M. Long; manager, Joseph Walsh. 


Retail Grocery Underwriters, Palo Alto, Cal. 


This is an inter-insurance organization formed by interests connected with the 
California Retail Grocers and Merchants Association. The attorneys and man- 
agers are Harlow, Hewitt & Co. They also operate the Retail Hardware Under- 
writers. Insurance Commissioner Wolf of California criticised the organiza- 
tion’s methods of doing business as contrary to law, but the management claims 
it is thoroughly legitimate. The Commissioner has granted the attorneys time to 
submit proof showing that their methods of business do not conflict with the 
laws of California. 


Retail Hardware Underwriters, Palo Alto, Cal. 


This is an inter-insurance ‘organization conducted by Harlow, Hewitt & Co., 
attorneys and managers. It is affiliated with the California Retail Hardware 
Association. Insurance Commissioner Wolf of California criticised the organiza- 
tion’s methods of doing business as contrary to law, but the management claims 
it is thoroughly legitimate. The Commissioner has granted the attorneys time to 
submit proof showing that their methods of business do not conflict with the 
laws of California. 


South Carolina Fire and Marine Ins. Co., Columbia, S. C. 


Edwin G. Seibels, the well-known general agent of Columbia, S. C., is pro- 
moting the organization of a new stock fire company to be known as the South 
Carolina Fire and Marine. The company will have a capital of $150,000 and a 
surplus of $50,000 


South German Reinsurance Company, Munich, Bavaria. 


On December 31, 1908, the assets of this company aggregated $4,171,359, with a 
profit balance for the year of $75,029. 


State Fire Insurance Company, Boise, Idaho. 


The State Mutual Fire of Moscow is to reorganize on a stock basis as the State 
Fire, with a capital of $100,000 and a like amount of surplus. Its home offices will 
be at Boise. 


State Insurance Company of Nebraska, Omaha, Neb. 
The State of Omaha has increased its paid-up capital from $100,000 to $200,000, 


and has made application for admission to New York, Illinois, Missouri, Kansas 
and Tennessee. ts financial statement as of June 1, 1909, showed the following 





condition: 
ASSETS LIABILITIES. 
ae RES 03 ions 005 Lekss tees $80,120 } Rigs WGNCS: . xcchhnccoccssnexe $1,939 
Mortgage loans ............+++e+e 174,770 | Reinsurance reserve (New York _ 
Cash in office and bank 78,2 2 standard) ...... ee ceesccccccsecs 95,898 
Agents’ balances ............ 12,263 | Reinsurance premiums .......... 2,585 
TENE SORMEUNO  ovrbssessasavesecs 3,048 | All other liabilities .............. 1,519 
Interest SCcraed ......<...:0sae00 3,835 —— 
Due from other companies...... : 
Total liabilities, except capital.$101,891 
Castres SNe DOD. . oie aananoccieaks 200,000 
PEGE BONUS 6 vcs ckCdcoc= coeiotaws 50,612 
OR os5.ckenasdiedarswusen $352,508 WON Fi ocsiweiasdase eves $352,503 


United Fire Insurance Company, New York. 


A charter for a separate company to write fire lines will shortly be issued, it is 
understood, to the United Insurance Company of New York and Chicago. It is 
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proposed to secure the charter in New York, and the subsidiary company will 
have $200,000 capital and $300,000 surplus. Ferries E. Shaw will be the under- 
writing manager of the company, which will operate on non-union lines, but will 
uphold tariff rates and conduct its business on a conservative basis. 


Western Empire Insurance Company, Spokane, Wash. 


The above-named company is planning to increase its capital to $200,000 and its 
surplus to a like amount. The subscriptions already amount to over $300,000, 
and of this sum $180,000 has been paid in in cash, and payments on the balance 
are being made monthly. The number of stockholders is about four hundred, 
distributed through Washington, Idaho and Montana. The company is now 
entered in Washington and Idaho, and states that it has not a single contested or 
unpaid loss. It is investing its funds in real estate mortgages on property in the 
States in which its stock is held. On June 2, 1909, the company’s cash balance 
was $60,918, all subject to.check, and by order of the directors its available cash 
balance is never allowed to fall below $30,000. 





Western Fire Insurance Company, Phoenix, Ariz. 


It is reported that B. H. Cannon and B. L. McReynolds, president and vice- 
president, respectively, of the Western Fire of Phoenix, Ariz., have disposed of 
their interests in the company to H. E. Weymouth, who becomes president. Mr. 
Weymouth expects to move the Western department headquarters of the company 
from Ogden, Utah, to Boise, Idaho, about September 1, in order that he may give 
the business his personal attention. It is stated that President Weymouth will 
reduce the capital stock of the company from $500,000 to $200,000, clean the organi- 
zation thoroughly and qualify for business in other States. Insurance Commis- 
sioner Martin of Pennsylvania has deferred his proposed examination of the 
company until August. 
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LIFE INSURANCE. TOPICS 


IN AND ABOUT NEW YORK. 


Articles of incorporation of the Widowed Mothers Fund Asso- 
ciation have been approved by Justice Blanchard in the Supreme 
Court. This organization is for the purpose of relieving widows and 


their children and to do other charitable and philanthropic work. 








The motion of the Equitable, Metropolitan and Prudential com- 
panies for a rehearing of the case refusing them a license to do 
business in the State of Missouri because of the violation of the 
statute which prohibits the payment of over $50,000 salary to any 
officer was overruled by the Supreme Court. The companies will 
appeal to the Supreme Court of the United States. 


The New York Life paid $2,346,004 to 4345 living policyholders 
during the single month of June, 1909, or about $90,000 in each work- 
ing day. 


Over 6900 people applied for new insurance in the New York Life 
in June, 1909, and over 83,000 people paid their renewal premiums in 
June. The company paid 658 death claims in June, amounting to 
$1,897,632, or about $73,000 in each working day. 


E. W. Wentzel of 67 West 106th street, New York city, is said to 
be offering a New York life insurance company for sale. The in- 
surance in force is said to be $8,000,000; assets, $245,000; liabilities, 
$40,000, and surplus $153,000. 


CHICAGO AND THE WEST. 


The business paid for in June by Manager Bruce Whitney of the 
Central Illinois agency of the Mutual Life was $506,000, which was 
more than any other agency in the United States, and places that 
agency in first place in the sixty-seven domestic agencies of the com- 
pany, having alréady paid for more than its year’s allotment, and a 
quota of 236 per cent to date. 


The Old Line Life of Milwaukee, now being organized with $1,000,- 
coo authorized capital, has over 44,000 shares subscribed. 


The Manufacturers Life of Canada and the Norwich Union Life 
of England will appoint general agents in Chicago. 


Dudley, Tones & Read of Des Moines, Iowa, now have the agency 
of the Fidelity Mutual Life of Philadelphia, and will establish agen- 
cies in thirty-three counties of Southern Iowa. 


C. P. Rice, Little Rock, Ark.; C. O. Stiles, Hot Springs; R. B. Me- 
Knight, Monett; H. W. Anderson, Little Rock; A. A. Conway, Little 
Rock, and Edward Loosely, Pine Bluff, six of the Arkansas agents of 
the Pacific Mutual Life, will enjoy a thirty days’ vacation and a trip 
to the Pacific Coast, including California and the Alaska-Yukon Ex- 
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position, as a result of their successful efforts to secure new business 
during 1908. 

The Illinois Life of Chicago had a fine six months, total ex- 
amined business being $8,573,000, as compared with $5,467,000 for the 
first six months of 1908. During June the examined business was 
$1,412,000,.a 50 per cent increase over June, 1908. 

The Illinois Life, through its assistant agency manager, Mr. K. B. 
Korrady, who has been in Colorado Springs, Col., arranging for the 
meeting of the $100,000 Club, has engaged a special train for a trip 
to Pike’s Peak. 

The Woodmen of the World have paid a thousand-dollar policy on 
the supposed death of Robert Pegel of Dubuque, Iowa. A body, 
supposed to be his, was found in a slough. His wife secured the 
amount of the insurance policy, and has since received a letter from 
her husband, who is alive in Canada. 





NOTES FROM PHILADELPHIA. 


The General Insurance Brokerage Company has been appointed one 
of the Philadelphia representatives of the Travelers of Hartford. 

The Reading Mutual Life has appointed Clarence H. Brown, 
formerly of the Philadelphia Life, superintendent of the Norristown, 
Pa., district, and Lycoming County, Pa., has been placed in charge of 
the former Brooklyn, N. Y., superintendent of the Prudential, J. 
Quinn. 

J. C. Staples, manager of the Pacific Mutual Life for this territory, 
left on Monday last for a vacation trip through Nova Scotia. 

The Manufacturers Life of Toronto, Can., has established a West 
ern Pennsylvania agency at Pittsburg, and placed the same in charge 
of John S. Allan, former representative of the Provident Life at 
Detroit, Mich. 

Having purchased the Pennsylvania Securities Company of Pitts- 
burg, general agent of the Scranton Life for that field, the Tippe- 
canoe Securities Company of Scranton will continue the agency of the 
company there in charge of H. F. Baker. 





THE MIDDLE STATES. 


The Dismissed Agents of the New York Life. 


It having been announced that the New York Life had been obliged 
to dismiss a large number of its agents because of the Armstrong 
law that limits the amount of new business that a company may write 
in any ome year, Superintendent Hotchkiss asked for a detailed state- 
ment from the company regarding the matter. He has given out the 
following as the result of his inquiries: 


Some time ago the Departmeat, noticing the statement made by the New York 
Life Insurance Company that it had dismissed a large number of agents, asked 
the company to forward a list of those dismissed, showing the amount of business 
and paid-for policies written by each. This list has now been tabulated by States 
and by number and amount of policies. It shows that the total number dismissed 
was 1223, of whom 240 were residents of this State; 844 were agents of more than 
a year’s standing, 379 having been appointed in 1909. 

Our tabulation shows that 482 of the dismissed agents, or 39 per cent, wrote 
no business at all either last year or this; 229 wrote but one policy, and 139 but 
two policies. Thus 850, or upward of 68 per cent of the total, wrote not more 
than two policies each, while but 51, that is, about 4 per cent, wrote more than 
ten policies. 

These figures suggest that the claim that a large number of men have been de- 
prived of their means of livelihood by the action of this company is rather wide 
of the mark. Clearly, most of them were part-time men of extremely limited pro- 
ductivity, and whose commission income was very small. The average business 
written in fifteen months by each of the agents whose services were dispensed 
with was but $4213. 


In its first announcement of reductions to be made in the agency 
force, the New York Life stated that the first to go would be the part- 
time men, who devoted only a portion of their time to the business, 
writing policies as a “side line” to their regular employment. There 
were hundreds of such, and in the aggregate their writings amounted 
to several millions of dollars annually. It was natural that these 
should be dropped before the regular, full-time agents were disturbed. 
But there have been many of the latter included among the decapitated, 
and the indications are that still more will have to go. Commenting 
upon the Superintendent’s statement, an officer of the company said: 


The amount of business written by these part-time agents in 1908 was $4,925,- 
946, which is more than all the agents of many good companies write in a whole 
The company is confronting a condition and not a theory, even with the 


year. 





Life Insurance 


radical steps it has taken in dismissing all its part-time agents, closing up many of 
its branch offices and discontinuing the writing of term insurance. It still finds 
itself in a position requiring further action to keep within the limits prescribed by 
the law for the year 1909. Its new business in the first half of 1909 has ex- 
ceeded, in spite of the measures taken, the business for the same period of 1908 by 
more than $11,000,000. If this increase should be maintained throughout the next 
six months the company would find itself much beyond the legal limit. Hence, 
the necessity for further destruction of organization in order to curtail the busi- 
ness and keep within the limits of the law. . 





—All the officers and directors of the Trenton National Life have resigned and 
the company has passed out of existence before it ever began operations. 


—The New York State Insurance Department has issued a statement covering 
in detail the matter of application of Lemuel G. Burr for a license to solicit life 
insurance in New York State. The license was refused on grounds of misrepre- 
sentation. 

—The Pennsylvania agency ot the Illinois Life, Lockyer & Rhawn, Incor- 
porated, managers, at Philadelphia, report March business, $316,500; April, 
$300,500; May, $537,500, and June, $408,500. The company makes part-time 
contracts, with liberal commissions and renewals. 

—A synopsis of the semi-annual statement of the Fidelity Mutual Life of 
Philadelphia shows: Net ledger assets, exclusive of non-ledger assets, June 30, 
1909, $18,316,637, an increase of fifteen per cent over the same period of the pre- 
vious year; reserve liability, $16,134,459; insurance written, $10,061,465; insur- 
ance in force, $121,967,062. 

—tThe Pittsburg Life Underwriters Association is going to considerable trouble 
to acquaint agents with the scope of the new anti-rebate law of Pennsylvania. 
It applies to the giving or receiving of a rebate on all kinds of insurance—fire, 
accident, etc., as well as life. The public is being taught on all sides that rebated 
insurances is illegal and invalid. 

—The board of directors of the Fidelity Mutual Life of Philadelphia has modi- 
fied the limitation on one life without reinsurance, which can be comprehensively 
stated as follows: 1. A limit of $50,000 under age sixty, on the assumption of 
strictly first-class family record and personal history. 2. A limit of $30,000 in 
case of term minimum premium contracts. 3. A limit of $25,000 in case of an 
impaired life in any sense, or over the age of sixty, on plan satisfactory to the 
company. 4. All cases to be considered on their merits and rated when applica- 
tion is presented. 





THE NEW ENGLAND FIELD. 


—The State Mutual Life of Worcester, Mass.: Assurance in force January 1, 
1909, of $124,734,015, and on July 1, 1909, $128,728,883, showing a gain in 
assurance in force of $3,994,818 for the six months of 1909. 

—State Mutual Life of Worcester, Mass., reports that in the month of June the 
issue of new assurance amounted to $1,503,518, over half a million increase over 
June, 1908. This increase was $5868 in excess of the amount necessary to main- 
tain the increase of fifty per cent over June, 1908. The total new assurance 
issued during the first half of 1909 was $7,930,464, an increase over the cor- 
responding period of 1908 of $2,646,764, or about $10,000 in excess of the amount 
necessary for an increase of fifty per cent for the half year. 

—Following Mr. Hopkins’ retirement July 1, 1909, as general agent of the 
State Mutual Life at Worcester, a new firm has been formed under the name 
of Barrett, Snow & Arnold. All the members of this firm have been engaged in 
life insurance work for several years and are fully conversant with life under- 
writing in all its detail. Leon J. Barrett was formerly connected with the John 
Hancock, Connecticut Mutual, and more latterly with the Home Life, as super- 
visor of agencies. Benjamin B. Snow has been engaged in life insurance work 
for the past seven or eight years, and during the past year was general agent of 
the Home Life for Worcester county. Otis D. Arnold needs no introduction, 
having been general agent of the State Mutual for a number of years. The 
former general agency’s quarters on the third floor of the home office building 
have been remodeled and refurnished, making an ideal agency office. 





THE WEST. 


Continental Life Insurance and Investment Company. 


An examination has recently been made of the Continental Life In- 
surance and Investment Company of Salt Lake City, Utah, by the States 
of Oregon, Montana, Idaho and Utah, with Paul L. Woolston as examiner. 
The result of the examination shows the company to be in an unquali- 
fiedly sound position, and the present management receives the unani- 
mous approval and commendation of the Insurance Commissioners, a 
fact which must be highly gratifying to all concerned, including officers, 
stockholders and policyholders. 

The company is credited with gross assets of $709,515, of which the 
admitted assets amount to $575,208. A large part of the unadmitted 
items consists of loans on the company’s own stock, as well as sums 
due from agents and uncollected premium notes. The liabilities, ex- 


clusive of capital, aggregate $277,403, and the surplus is $297,805, in- 
clusive of the $208,875 of capital and on the admitted basis. 


The in- 
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vestments of the company are approved as being ample and sufficient 
security. 

A contract formerly held with the Western Securities Company, whereby 
that organization received compensation for underwriting insurance and 
the expenses of the Continental, was canceled some time since, and the 
examining commissicners have approved the terms under which it was 
canceled. In this connection they say: 

No individual connected with the present management of the Con- 
tinental Life Insurance and Investment Company has received any profit 
from said contract, and it is found that the interests of the policyholders 
have not suffered, but by the rehabilitation of the company it is now in 
a sound financial condition, free from all subsidiary corporations or in- 
debtedness therefrom, and policyholders are in a very much improved 
situation over that of three years ago. 

The company issues a statement concerning the litigation pending 
against it brought by one George S. Kimball, who was connected with 
the old régime, and points out that under the findings of the Insurance 
Commissioners the allegations and contentions of Mr. Kimball are 
without merit, and there is no doubt as to a favorable outcome for the 
country. 

Under the present management the Continental Life Insurance and 
Investment Company has succeeded in firmly establishing itself as a 
strong organization, and its policyholders may be certain that their 
interests are-well conserved. The company has a capable official staff, 
headed by T. R. Cutler as president, with W. V. Rice as secretary, while 
the executive management is in the hands of W. H. Cunningham as gen- 
eral manager, a man of ability as an underwriter, as is proved by the 
splendid manner in which the company has been handled. With a clean 
bill of health at the hands of the State authorities, the field force can 
push their claims for patronage with all confidence and do good work 
in substantially increasing the company’s business. 





Iowa _ Items. 
[FRom OuR OWN CORRESPONDENT. ] 


Auditor of State Bleakley has been asked to approve the formation of 
an insurance company which is being organized by the mail carriers of 
Fort Dodge, to be known as the Mail Carrier Accident Insurance Asso- 
ciation. 

The Union Life of Chicago has been licensed in Iowa. 

W. M. Grady has become general manager in Northwestern Iowa for 
the National Life Insurance Company, with headquarters at Sioux City, 
succeeding M. J. Dillon, who has become Minnesota State manager for 
the Pacific Mutual. Grady has for fifteen years been connected with the 
advertising departments of the Sioux City papers. 

B. A. Fox of Des Moines has gone to Sioux City as district agent for 
the Great Western Accident of Des Moines. 

The Equitable Life of Iowa has turned over to the State Auditor $350,- 
000 of gilt-edged farm loans, to secure policies of insurance written this 
year. 

D. W. Stevenson has gone to Oklahoma City, where he has been made 
State agent for the Travelers Insurance Company. A. L. Hinkler, 
cashier of the Des Moines office, has gone with him as assistant. Mr. 
Stevenson was in charge of the Des Moines office for several years, but 
resigned three weeks ago. 


Des Moines, July 12. WILD ROSE. 





—The Governor of Illinois has vetoed the bill passed by the legislature modify- 
ing the policy registration and reserve deposit law. 


—The Equitable Life of Iowa succeeded in writing a little over $4,000,000 of 
new insurance in the six months of 1909. The gain over the same period of last 
year is more than twenty-five per cent. The company has also been fortunate in 
the matter of losses, the total amount paid being a trifle under $100,000. 


—The Michigan State Life closed the six months ending June 30, 1909, with an 
increase in business in force which was highly gratifying to the management, and 
also witu a substantial increase in surplus. The amount of new business written 
during the first six months was greatly in excess of that written during the same 
period of 1908. The company has just been admitted to the State of Ohio, and 
will begin a vigorous campaign for business in that State. The State will be sub- 
divided into small districts, with a general agent in control of each, reporting 
direct to the home office. 


—The Old Line Life Insurance Company of Ameriea, now in process of or- 
ganization, with headquarters at Milwaukee, Wis., will be a million-dollar corpora- 
tion, stock divided into 100,000 shares. Business will be confined exclusively to 
non-participating plan, with reserve computed on 3% per cent basis. Out of the 
100,000 shares allotted to the company, over 44,000 have been subscribed. The 
temporary officers are: Rupert F. Fry, president; John E. Reilly, president John 
E. Reilly Company, public accountants, secretary; M. A. Graettinger, cashier 
Merchants and Manufacturers Bank, and secretary Wisconsin Bankers Associa- 
tion, treasurer; A. C. Umbreit, general counsel; F. B. Golley, medical director; 
Frederic S. Withington, consulting actuary. 


—The Empire Life of Seattle announces the election of two new vice-presidents. 














July 15, 1909] 


William McMaster, president of the Chamber of Commerce of Portland, Ore., is 
first vice-president. No man is better known to the Pacific Coast than Mr. 
McMaster, having made a fortune in the lumber business and being at the present 
time active in national, State and municipal affairs. Frank T. Hunter is second 
vice-president. Mr. Hunter is known on Wall Street, as well as through the 
West, as one of the originators of the so-called “unit system” of handling busi- 
ness property, and is to-day president of the Trustee Company of Seattle, having 
just completed a $700,000 building in this city. Mr. Hunter is a born statistician, 
and has made the study of insurance a side issue for many years. The financing 
of the Empire Life is progressing satisfactorily. 


—The growth of the Bankers Life Association of Des Moines has necessitated 
a readjustment of its office responsibilities, and the board of directors of the asso- 
ciation have created the office of an additional assistant secretary, and have 
elected Geo. W. Fowler to that position. Mr. Fowler was formerly an officer 
of the Security Loan and Trust Company, and has had valuable banking expe- 
rience. During the past few years he has been employed by the Bankers Life 
Association, and his appointment to an office in that institution is a well-deserved 
promotion. Joseph M. Bachtell, who has been connected with the association 
for fourteen years, retains the titles of assistant secretary and auditor, and con- 
tinues to have general supervision over a considerable portion of the office work. 
Mr. Bachtell has had wide business experience. He is always alert in caring 
for the interests of the association. His genial temperament and splendid charac- 
ter have won the high regard of all who have come in contact with him. 





THE SOUTH. 





—The Commissioner of Insurance and Banking of Texas has begun a thorough 
investigation of the sale of stocks in insurance companies through agents in that 
State. 

—tThe late Arthur C. Langham of Louisville, who was killed by an explosion of 
a cannon cracker, carried $160,000 life insurance and $50,000 of accident in- 
surance. 

—The Insurance Commissioner of Mississippi has refused a license to a 
matrimonial insurance company domiciled at Vicksburg. Negroes are back of the 
proposed company. 





MISCELLANEOUS LIFE NEWS. 





The Life Insurance Managers. 


Apparently there is no depth of wickedness to which the life insurance com- 

panies are not prepared to go in their efforts to obtain amendments to the Hughes 
legislation in this State, and fortunately there is no question as to the alertness 
and conscientious zeal of the authorities in exposing them. Recently one com- 
pany announced that to keep within the legal limit of new business it had been 
obliged to dismiss 1200 agents. At that time we rejoiced at the triumph won for 
good government by the new laws, as exhibited in this effect, and congratulated the 
State on the complete success of its policy of repression. 
_ It now appears, however, that our expressions of gratification were premature. 
Superintendent Hotchkiss has examined the records and revealed the duplicity and 
the hideous fact that this company in reducing the number of its employees de- 
liberately selected for sacrifice not the most useful members of its staff, not the 
agents who, by special training, experience and aptitude for the work, are of 
greatest value to it, but those who could be spared with the least injury to its 
organization and disturbance of its affairs. It dismissed the men whose disap- 
pearance from its force would produce the least bad results. The villainous con- 
duct of the company is shown in figures by the Superintendent: 

“Our tabulation shows that 452 of the dismissed agents, or 39 per cent, wrote 
no business at all, either last year or this; 229 wrote but one policy, and 139 but 
two policies, Thus 850, or upward of 68 per cent of the total, wrote not more 
poe Bay | policies each, while but 51, that is, about 4 per cent, wrote more than ten 
policies. 

_Obviously, these were not the most important agents. Many of them were be- 
ginners, part-time men, enterprising chaps carrying life insurance as a side line: 

“These figures Suggest the claim that a large number of men were deprived of 
their means of livelihood by the action of this company is rather wide of the 
mark. <perty. most of them were part-time men of extremely limited produc- 
tivity and whose commission income was very small. The average business 
written in fifteen months by each of the agents whose services were dispensed 
with was but $4213.” 

; There is almost a note of regret in Mr. Hotchkiss’s grieved declaration that no 
‘large number” of these dismissed agents “were deprived of their means of 
livelihood.” Indeed, his opinion seems to be that it would have been a proper 
cause of joyous congratulation had the operation of the law caused a majority of 
the 1223 men to go a-begging for bread, and that disappointment must be felt that 
a paper was = — about. , b 

his is only a detail. ur own complaint is that the company perfidiously an 

obstinately attempts to comply with the law by methods dtenmaion Hself as little - 
may be, seeks to preserve an agency force built up by years of toil and effort, and 
refuses most contumaciously to destroy itself utterly in obedience to the inspired 
regulations of Charles E. Hughes.—New York Sun. 





—Part II. of the Rhode Island Insurance Department report has been issued. 


—The Virginia Insurance Department has issued its report showing the business 
of 1908. 


—The Canadian Life Underwriters Association will hold its annual conention at 
Toronto on September 1, 2 and 3. 


—The Rev. Charles William Camp, secretary of the Mutual Reserve Life In- 
Surance Company from 1893 until its dissolution last year, died of Bright’s disease 
at his home at 524 Lefferts avenue, Richmond Hill, L. I., last Sunday night, 
aged 64 years. 


THE SPECTATOR 


Casualty, Surety, Etc. 


Casualty, Surety and Miscellaneous 








THE INTERNATIONAL ASSOCIATION OF 
.ACCIDENT UNDERWRITERS. 


Twenty-Second Convention at Niagara Falls—A Large and Im- 
portant Gathering of Company Managers and Represent- 
atives — Important Technical Papers Read by 
Practical Underwriters. 


[SPECIAL DISPATCH TO THE SPECTATOR.] 


Clifton Hotel, Niagara Falls, Canada—The twenty-second annual 
gathering of the International Association of Accident Underwriters 
is in session on the Canada side of the Niagara river as I prepare this 
dispatch. The attractions of this magnificent summer resort proved a 
special incentive to members and others to be present, and as a con- 
sequence the attendance is unusually large. All the principal com- 
panies of the United States and Canada doing a personal accident 
business are represented either by their managers in person or one 
or more of their officers, and the fraternal feeling exhibited among 
them is good to see, as they grasp each other’s hands or converse in 
groups. 

The convention was called to order by President H. G. B. Alex- 
ander, who is president and general manager of the Continental 
Casualty Company of Chicago, who has been three times elected as 
the head of the association. This unusual honor is the best evidence 
that he has made a competent and satisfactory executive. In this 
issue of THE SpecTATOR will be found the substance of his annual 
address. 

Following the opening address by President Alexander, the pro- 
ceedings followed quite closely the order set forth in the programme 
that had been arranged by the executive committee. The various 
carefully prepared papers that were read were attentively listened 
to by the members, and some of them were followed by brief discus- 
sions of the points set forth. A summary of several of these papers 
is presented herewith. 

The convention being still in session as I write, it is impossible to 
give a full report of the proceedings, or to comment upon the general 
features of such a gathering of bright, intelligent men who are en- 
gaged in an important line of business, that is rapidly growing in 
volume through their enterprise and energetic work. While the 
natural scenery, the great cataract and numerous attractions of this 
popular resort are receiving due consideration from the members of 
the association here present, they are by no means neglectful of the 
purpose for which they are gathered here, and whatever entertain- 
ment has been provided for them is arranged so as not to interfere 
with the business of the convention. There is to be a banquet on 
Friday evening, and excursions to the various points of interest 
uiearby are included in the programme of interesting events, and will 
be greatly enjoyed by all participating. 


PROGRAMME. 


Report of committee on credentials, D. E. Stevens, chairman; special report of 
executive committee, admission of new members and seating delegates; address of 
resident; report of secretary; report of treasurer; report of auditing committee, 

illiam H. Jones, chairman; report of librarian; announcement of entertainment 
committee, W. G. Curtis, chairman; announcement of banqueting committee, Louis 
H. Fibel, chairman; report of committee on standard manual or uniform classifi- 
cation of occupations, Walter C. Faxon, chairman; report of committee on uni- 
form policy phraseology, Franklin J. Moore, chairman; report of committee on 
tabulation of statistics regarding health insurance, Dr. R. S. Keelor, chairman; 
introduction in writing of subjects for debate—‘Question Box”; general report of 
executive committee, William Bro Smith, chairman; report of automobile hazard 
committee, W. de M. Hooper, chairman; report of committee on by-laws, E. W. 
DeLeon, chairman; discussion of subjects introduced for debate on the previous 
day in the “Question Box.” 


PAPERS AND ADDRESSES. 


John A. Hartigan, Insurance Commissioner of Minnesota, will open to-day’s 
roceedings with an address on “Standard Provisions for Accident and Health 
olicies.” There will also be addresses by E. W. DeLeon, president of the Cas- 

ualty os of America, on the “Double Indemnity Clause in Accident 

Policies”; S. Herbert Wolfe, “Facing the Situation”; Dr. William H. Tolman, 

director of the Museum of Safety, New York city, on “Perils of Peace; or a 

Safer America,” and A. I. Vorys, former Insurance Commissioner of Ohio, on 

“The Department, the Company and the People.” Max Cohen, editor of Views, 

Washington, will give an address, which will be followed by the report of the 

George E. McNeill memorial committee, of which G. Leonard McNeill is the 

chairman. Three medals will be presented for deeds of heroism in saving life, 
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John T. Stone, president of the Maryland Casualty, making one of the speeches of 
presentation. Louis H. Fibel, president of the Great Eastern Casualty, will ad- 
dress the convention on “Co-operation,” and C. A. Williams, on “Advertising.” 


PRESIDENT’S ADDRESS. 

H. G. B. Alexander, president of the International Association of Ac- 
cident Underwriters, in the opening lines of his address, caused his 
audience a feeling of sincere regret by the statement that it is the last 
time he would address them as their president. 

As to the past year, Mr. Alexander reminded all that, as a body, the 
companies composing the National Association had experienced a pros- 
perous twelve-month, and that the association was undoubtedly fulfill- 
ing the purpose of its organization. The chief concern, however, should 
be to enable all to meet the future, and in this respect legislation is of 
utmost importance. That accident and health insurance must weather 
a crisis in legislative measures seems imperative. In view of the 
increasing amount of work to be done, and the drain upon the time of 
those who have worked so arduously, Mr. Alexander suggests that a 
bureau be established similar to that established by the life insurance 
presidents, whose sole duty it should be to take care of legislative 
work throughout the United States. As to the volume of business now 
transacted, the speaker, while admitting that the premium collections 
as a whole were large, compared with the population they were insig- 
nificant and called for more thorough education of the public in the 
benefits of accident and health insurance. Attention was called to 
the evil of uncollected premiums, which makes a very unfavorable show- 
ing. The daily report system, Mr. Alexander believes, is largely re- 
sponsible for this, it being possible for an agent to issue so many poli- 
cies on approval. 

Since last we met there have been released from earthly toil two whom we were 
wont to number among us—Walter M. Rogers of Boston and David E. Thomas 
of Detroit. For these we voice our sorrow. They were dear and esteemed 
friends, able and upright gentlemen who have left their mark of industry and in- 
telligence upon the cause of accident insurance. To their families we express our 
most tender sympathy. I also desire to pay tribute to the memory of one who, 
though not affiliated with us in this association, was nevertheless the personal 
friend of many of us—William C. Maybury. Prominent in- many walks of life, 
he commanded and had the respect and confidence of all to whom he was known, 
and that which was his place the world will find hard to fill. We miss, too, to-day 
another who has frequently met with us, one who has been deservedly prominent 
at many a gathering of insurance men—F. C. Oviatt, genial, whole-souled Oviatt, 
unremitting in his toil for truth and right—him we shall sadly miss. 

In conclusion, I want to extend to delegates and friends my warmest gratitude 
for your presence here and for your most kindly personal greetings, which I may 
be pardoned if I regard as renewed evidence of the friendship which I have so 
long enjoyed and which is so precious to me. Also I want to voice, if but feebly, 
my most sincere appreciation of the honor which, as an association, you have 
conferred upon me in placing me for three successive years at your head. I am 
especially glad that upon this occasion, the last convention at which I will preside, 
I am privileged to address you upon Canadian soil. To our Canadian brothers 
we owe much for the co-operation with which they have favored us, co-operation 
which if not as freely asknowledged as it-should perhaps have been, is nevertheless 
of inestimable worth to our association. May time, as it passes, indissolubly 


cement the tie that binds us all in the great and good work in which we are 
engaged. 


GENERAL REPORT OF EXECUTIVE COMMITTEE. 


The general report of the executive committee, of which William Bro 
Smith is chairman, has spent a busy year inaugurating a movement for 
reform in matters of taxation; watching the deluge of legislative meas- 
ures which have been introduced in forty-three States during the present 
year; endeavoring to secure an amendment to the Missouri suicide law; 
opposing the movement for standard provisions in accident and health 
contracts, and with matters relating to the annual statement blank. 
Besides all these special considerations, there was the routine work. 

It is the opinion of the committee that legislation and departmental 
relations should be placed in the care of a special bureau, to be created 
to act under the executive committee. Amendments to the by-laws 
will be submitted to authorize the creation of such a bureau and cost 
of maintenance. 

Although the campaign for more equitable taxation was vigorously 
prosecuted in a variety of directions, the net result is not very en- 
couraging. In no State have laws been passed this year reducing taxa- 
tion, but in some States the tax rate was increased, notably so in South 
Carolina. Federal taxation and an inquisitorial form of supervision by 
Federal tax-gatherers is a possibility. The committee presented in 
brief form a review of the legislation enacted since October, 1908, as it 
applies to accident and health insurance. This exhibit is timely and a 
valuable guide to legislative tendencies. 

The committee deplores the necessity of providing in annual state- 
ments so much detailed information which is of little or no interest to 
the public, and which burdens the accounting departments of companies 
during a considerable portion of the year. The committee on blanks of 
the National Convention of Insurance Commissioners has been induced 
to abandon the proposition to change the system of reporting from the 
paid-for to the written basis. It is expected that the same proposition 
will come up again this year. 

The committee on laws and legislation has been active in following 
the movement in several States to secure standard provisions for ac- 
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cident and health contracts. When this committee was ready to con- 
sider the matter, the representatives of the accident and health insur- 
ance companies, the chairman of this committee and others were in- 
vited to aid in the preparation of a measure to be reported to the Na- 
tional Convention of Insurance Commissioners. Three meetings were 
held—one in Chicago in December, 1908, and two in New York, the first 
in April and the second in June of this year. At these meetings it was 
made clear that the committee on laws and legislation favored a recom- 
mendation for standard provisions, and also favored legislation which 
would give to insurance officials the power to pass upon and approve or 
disapprove policy forms. The executive committee, through its repre- 
sentatives and with the committees representing other organizations of 
ewecident and casualty insurance companies, opposed these propositions 
as unnecessary and unwise and suggested a law which would secure 
practical uniformity in policy forms throughout the country. Before 
the committee on laws and legislation had reached any conclusion as 
to the form of the measure which it would recommend, or as to the na- 
ture of the requirements and prohibitions which should be contained 
therein, the Insurance Commissioner of Minnesota prepared and caused 
to be introduced in the legislature of his State a bill covering this sub- 
ject, and which bill, in amended form, became a law. 

An earnest effort was made to prevent the passage of this law before 
the conclusions and recommendations of the committee on laws and 
legislation should be acted upon by the National Convention of Insur- 
ancé Commissioners, but without avail. The principal point of differ- 
ence of opinion now rests upon the right to approve or disapprove policy 
forms. The executive committee believe that, if contracts of accident 
and health insurance must be regulated by law, the first bill which it 
proposed, in its entirety. or its second bill, with the section which per- 
mits the approval and disapproval of policy forms omitted, will answer 
every purpose. The effect of the enactment of either of these meas- 
ures, without the power to approve or disapprove, would be to make these 
statutory requirements and prohibitions by law a part of every contract 
of accident and health insurance, thus compelling every company to 
draft its policies in accordance with the law, but doing away with the 
impracticable and dangerous requirement that the Insurance Commis- 
sioners shall supervise the preparation of policy contracts. 

The committee reports that for two years at least, the companies will 
have to submit to the additional liability under accident policies in 
Missouri which results from the interpretation of the measure popu- 
larly known as the Missouri suicide law. 


STANDARD PROVISIONS FOR HEALTH AND ACCIDENT POLICIES. 
By Joun A. HartiGan, COMMISSIONER OF INSURANCE OF MINNESOTA. 


Mr. Hartigan, who has so vigorously pressed the subject of standard 
provisions, said, in introducing his subject, that he did not expect to 
offer any facts or information not already known to his hearers, but 
could only hope to express some views of an outsider. The following are 
excerpts from his address: 

Mr. Hartigan believes theré is much to be said in favor of standard 
provisions, both from the standpoint of company and policyholder. He 
recalled the well-known fact that most persons purchase insurance 
solely on the representation of the agent, and do not read or vnderstand 
their policies. As examples of the phraseology of some contracts, he 
cited these: 

1. Temporary total disability from accidental causes shall be of such character 
as not contemplated, covered, nor excluded by other clauses of this policy. 

2. This insurance does not cover * * any of the following, either as 
partial or entire or direct or indirect result of anything, nor does it cover any- 
thing of which any of the following is a sole or contributory or secondary cause. 

8. This insurance under this contract does not extend to or cover injuries 
sustained * * while violating or in consequence of having violated the 
laws of city, State or company or firms. tien ° i 

4. The by-laws contain rules governing membership in this association, and are 
a part of the contract of insurance. Copy of by-laws may be procured at any 
time upon application to the secretary. : 

5. I have no infirmity, deformity or defect, mental or physical. 

The speaker took the position that, while companies are licensed by 
the State, few persons understand that the endorsement of the State 
extends only to the company’s solvency. On the contrary, he believes 
that this endorsement extends to the contract itself. While this condi- 
tion is desirable from every viewpoint, it can only continue to exist 
when the insured receives a definite, intelligible and fair contract, not 
hedged about with conditions intended to defeat just claims. In this 
respect the companies doing a legitimate business suffer for the sins of 
those who do not. In the public mind the injustice of one company is 
charged up against all companies, and the business as a whole. It is, 
therefore, of vital interest to every company doing a legitimate business 
that every other company be compelled to do business on a proper basis. 
This can be accomplished only by legislation. In no other way can 
fraudulent concerns be prevented from trading on the good reputation 
of responsible companies. As fire insurance is the oldest form of insur- 
ance, it is at present the best regulated, and is conducted with the 
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least friction between the insurer and the insured. Continued and 
vigorous oppcsition to regulation may hold back the flood of public 
demand for a time, but eventually the pressure overcomes resistance, and 
then regulation may run riot and destroy that which it would protect. 
Standard policy provisions, properly drawn, while advantageous to the 
insured, will relieve reliable companies of unfair competition. 

As to the argument that standard provisions abridge the right of con- 
tract, Mr. Hartigan believes, after examination of all forms of acci- 
dent and health policies issued in Minnesota, that the right of 
contract by a number of companies should be abridged, as, in 
some cases, about the only right left to the policyholders is that of 
paying premiums. In the struggle between liberalization and restric- 
tions, is it unreasonable that the State, representing the policyholder, 
have some word? For many years the fire insurance companies have 
issued standard policies in States where the law does not demand it, and 
this for their own protection, because, from the continued use by all 
companies of the same phraseology, its meaning has become definite by 
judicial construction, so that the public is better able to ascertain the 
extent of the protection purchased, and the underwriter the extent of 
the risk assumed. The speaker urged upon the representative companies 
te yield a little of their freedom in order that the honor of the business 
may be maintained by the prohibiticn of dishonest and disreputable 
practices by unworthy companies. 

In conclusion Mr. Hartigan said that the only sure way to avoid 
onerous State regulation is to accept reasonable State regulation and to 
supplement that with self-regulation. The future of this great business 
is in the company’s hands. See to it that it is built in its entirety upon 
a basis that will command the confidence, the support, and the good will 
of the people. 

THE DEPARTMENT, THE COMPANY AND THE PEOPLE. 

This subject was ably handled by Honorable Arthur I. Vorys, who has 
been unable to attend previous conventions of the association. This 
fact and the nature of Mr. Vorys’ subject added interest to his remarks. 

Mr. Vorys spoke of the great amount of inspection, supervision, regu- 
lation and dictation as to insurance, and emphasized the fact that the 
public is demanding the same regulation of other corporate operations. 
That this regulation was first demanded of insurance companies, is by 
reason of transaction being in the form of a promise only, not a direct 
sale of goods, delivered and paid for. The extension of the system has 
been made necessary by the abuses practiced by some. As policy forms 
changed as rapidly as the courts construed their phraseolcgy, there is 
demand for policy forms prescribed by law. The Insurance Department 
being between the companies and the people, actually comes in for a 
large amount of criticism, the people imagining it has more power to 
regulate operations and abate grievances than is conferred upon it by 
law, and the properly-conducted companies feeling keenly the restric- 
tions which are placed upon them, solely to curb those companies which 
are not conducted properly. 

Mr. Vorys stated that it is the multiplicity of laws and regulations in 
over forty State Insurance Departments which is the real burden upon 
the companies. Applicable to this he said: 


What insurance company, or like corporation, transacting business throughout 
the country, would think of appointing an independent director in each State to 
conduct its business in that State, with power to formulate the contracts, establish 
premium rates, employ agents, and no duty to report to the company, but to oper- 
ate in that State as an independent branch of the company? The mere suggestion 
seems absurd, yet the analogy is practically complete between a comparison of 
such management of a company and the systematic management universally 
adopted and a comparison of separate State supervision with supervision of one 
comprehensive department. 

We cannot have, and would not have, one, and only one, State Department, 
with exclusive and complete jurisdiction over all companies and protecting all 
policyholders, but we can have, and should have, one Federal Insurance Depart- 
ment, competent and having exclusive power to regulate all companies transacting 
business outside their own States, and governed by laws enacted by the Congress 
of the United States. : Menela 

One objection always made to any attempt at national supervision is that the 
courts have said insurance is not commerce, and that therefore Congress cannot 
regulate it under the commerce clause of the Constitution. In determining whether 
separate State supervision should be supplanted by Federal supervision, that 
question should not be involved. Is it to the interest of the people of this 
country to have Federal supervision of insurance, is the question? If the answer 
is “yes,” then the people can establish it. The discussion of the desirability of a 
Federal Department cannot be foreclosed by the suggestion of a constitutional 
question. Let us determine whether we want Federal supervision of insurance. 
If we conclude we do want it, we can then devise the way to get it, but we will 
get it. 

THE DOUBLE INDEMNITY CLAUSE IN ACCIDENT POLICIES. 

No one could have been selected better able to acquaint his hearers 
with the ramifications of this subject than Edwin W. DeLeon, presi- 
dent of the Casualty Company of America. 2 

Fifty years ago the idea of introducing into this country insurance 
against railway accidents was suggested to an American while traveling 
in Europe. The extension of the clause to cover other forms of accident 
are well known. 


One of the principal concessions is the inclusion of accidents on passenger 
elevators; another is payment for injuries sustained in burning buildings. For a 
short while there was a lull in the competition for the addition of gratuities under 
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this paragraph, due to the introduction of the beneficiary agreement, and the in- 
surance upon children of the assured, not to mention the accumulation feature, 
all of which diverted the attention of underwriters temporarily from the some- 
what overworked double indemnity clause. The attack was soon renewed, how- 
ever, and under the stress of present-day competitive methods new features are 
continually being added to this portion of the policy, until it is now almost im- 
possible to recognize the original agreement. One company after another has 
copied the wording of some other company, either in omens or in part, without 
regard to the real meaning of the language used and without due consideration of 
the ends to be accomplished. Everyone will concede that the true purpose of the 
double indemnity payment for injuries sustained on a public conveyance is to 
compensate for the hazards of travel, due directly to accidents involving the car, 
train or vessel on which the assured is a passenger. This apparently simple and 
definite proposal, however, has been the subject of a vast amount of litigation 
that has resulted in various conflicting decisions. The courts have been called 
upon to decide what is a common carrier and when does a person become a pas- 
senger and when cease to be one. Another point that has been many times con- 
tested is whether the words “‘in or on” a conveyance may be fairly interpreted to 
include being upon the platform or steps of the same. This involves also the ques- 
tion regarding getting on or off a moving conveyance, and whether single or 
double benefits are payable for injuries sustained under such circumstances. 
Various questions have likewise arisen under the paragraph referring to burning 
buildings, and that could not be settled satisfactorily except by resort to the 
courts. 


In illustration of this condition Mr. DeLeon quoted from a number of 
carefully selected court decisions which suffice to indicate how many 
different interpretations may be placed upon practically the same clause 
in various policy contracts, particularly when the authors of the con- 
tracts are themselves in doubt as to their own intentions. 

Speaking of the moral hazard in connection with this clause, the 
speaker said: 


Leaving out of the question entirely the legal phases of this subject, it is un- 
doubtedly true that the moral hazard has never been adequately considered in 
connection with the double indemnity clause of the policy. Each company official 
or representative here present will no doubt admit that more fraudulent claims 
have been made involving double benefits than under any other clause of the 
contract. 

Numerous cases might be cited to sustain my contention that the double in- 
demnity clause as at present constituted is misleading, indefinite and dangerous; 
that it often involves the company in great, unnecessary expense, incites policy- 
holders to self-inflicted injuries, and even suicide, and encourages fraudulent 
claims. That no real good is to be subserved by the payment of a larger indem- 
nity for one or more kinds of accident than for all others covered by the policy. 
That it promotes extravagances among the companies and leads away from the 
conservative, happy medium in underwriting that means stability and permanence. 
I submit this question for discussion to the members of the International Associa- 
tion of Accident Underwriters, in the confident hope that some satisfactory solu- 
tion of the difficulty may be suggested for the benefit of the accident insurance 
business. 


CO-OPERATION. 


In a forceful address reviewing the evolution of the co-operative idea, 
Louis H. Fibel, president of the Great Eastern Casualty and Indemnity 
Company, retraced his steps to the earliest efforts of mankind. Mr. 
Fibel deplored the lack of appreciation on the part of legislators and 
policyholders of the fundamental idea of insurance, which is co-opera- 
tion. 


When assailed by powerful fues from without, all within the breastworks should 
be peace and harmony and united action toward repelling invasion. Naturally we 
would now expect insurance organizations to be working hand in hand in mutual 
self-protection. What, however, do we actually find? We all know that under 
the stress of foolish, unrestricted competition evils have attached themselves to 
our business methods. Unwarranted extensions of policy benefits are, like leeches, 
sucking the red life-giving corpuscles of profit from the veins of our exchequers. 
We are conducting our affairs in many ways contrary to our best judgment. 
Statistics point out to us that more than half our members suffer an under- 
writing loss. At times ninety per cent of us have agreed that we should eliminate 
certain features from our contracts, but we never finally agree or take any action 
toward reforming 2 condition which we all deplore. 

The ills that we are suffering from without and within are clearly diagnosed. 
The remedy is clear and plain, and there is just one, and only one, specific. It 
is the injection of a serum composed of ninety-five per cent of co-operation and 
five per cent of common sense. 

Unfortunately, we have not yet advanced sufficiently to realize how far real 
co-operation would benefit all of us. Our life work is to teach the insured the 
principle of bearing jointly the burdens falling on individuals, but we fail to 
recognize the value of an object lesson showing the blessings we ourselves might 
enjoy through concurrent action. We forget that example is stronger than 
precept. 

When we are brought to realize our strength when in unison, we shall have 
in our own hands the cure for all the ills that are pressing on us to-day. The 
insurance companies of the United States, as units, are powerless. As organiza- 
tions representing one form of insurance they are weak and vulnerable; as one 
united body of all insurance interests they would be all-powerful, irresistible. 
On co-operation rests our only salvation, our only hope for the future. With it 
we shall solve all the problems that have been vexing us these many years. 

The first practical step in a policy of co-operation should be the formation of an 
offensive and defensive alliance, embracing all companies writing any form of 
insurance. A generous fund should be contributed to be expended by a com- 
petent committee, first in a campaign of education, and secondly for mutual pro- 
tection. We should teach the public the fact that insurance is an institution pri- 
marily for its benefit, and that all burdens thrown upon insurance companies are 
eventually borne by them. 

It would almost seem that this education is really all that is necessary, for 
when they understand the situation the legislators elected from them, and who 
must eventually do their bidding, will at once adopt a different attitude toward us. 

Among corporations, insurance companies occupy a commanding position, both 
by reason of the benevolent work they are performing, the millions of people to 
whom they are giving protection, and the additional millions whom they employ 
and who make a living through them. As corporate citizens of their States they 
have some clearly defined rights, but in the wave of animosity sweeping over the 
country these rights appear to be entirely overlooked. 

When laws are enacted that_are oppressive, although possibly not unconstitu- 
tional, we again have our remedy ready at hand. Our modern business life rests 
largely upon a foundation of insurance. Without fire protection few merchants 
could obtain credit. Many others are required to take life insurance to protect 
their creditors in case of their death. If the fire insurance companies would in 
co-operation cancel their policies and withdraw from an offending State, the 
citizens, deprived of protection, would within the course of a very few days so 
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impress their will upon the legislators that objectionable measures would be re- 
pealed and the companies entreated to return on fair terms. 

In regard to the onerous burden of taxation under which we are staggering, our 
best hope for relief lies in convincing the policyholders who elect the legislators 
that they are directly paying this tax. A practical method of accomplishing this 
would be to have a premium fixed for the insurance and add to that premium, 
plainly stated in the policy, the amount represented by the tax. We venture to 
predict that if once such a form of policy is adopted the legislators, who are the 
creatures of the policyholders, would very soon be given to understand that 
taxation on insurance premiums is not favored by their constituents. 

To expect the immediate accomplishment of all that we outline would be a 
dream oF Utopia indeed, but we can, and we should, at least strive to attain a 
higher level in mutual self-help. Let us hitch our wagon to a star, and surely 
will we find that the very striving for higher and nobler things will bring its own 
reward in the elevation of our characters, the kindly feelings we will come to 
experience for each other, and the mutual respect and esteem we will enjoy. 


PERILS OF PEACE, OR A SAFER AMERICA. 


The frighiful loss of life among workmen in this country has led to 
a very marked interest being taken in accident prevention and has re- 
sulted in the formation of several societies with this as their object. 
The address on ‘Perils of Peace, or a Safer America,’’ by Dr. William 
H. Tolman, director of the Museum of Safety, New York city, contains a 
wealth of information along these lines, and also brought out some 
startling facts. To illustrate: 


Six millions annually is the expense to the New York city taxpayers alone in 
maintaining their judicial system, of which sixty per cent is chargeable to negli- 
gence or accident cases; but not one cent of this large sum is of any direct aid or 
compensation to the victim of the accident. 

Reliable information shows that the average payment in several thousand negli- 
gence suits tried in New York in 1908 was less than $400, and of this sum the 
plaintiff’s lawyer almost always gets one-half. In these negligence suits, on the 
one hand technical and obsolete rules are invoked for the defeat of demands for 
reasonable compensation for the afflicted, and, on the other, arbitrary and ill- 
considered liability laws drive away the sense of charity and justice from the 
hearts of employers. 

In 1908 over twenty-five million dollars were contributed for protection against 
suits for damages in negligence cases. It was a fund for defense, for the defeat 
of claims in negligence, and not with a primary idea of securing compensation for 
the sufferer. The present system, taken as a whole, presents no aspect that does 
not indicate dangers to the Government, hopeless futility as far as the injured 
are concerned, and to the employer it represents nothing but the most commer- 
coy wasteful system that could be devised. This total should be increased 
further by expenses incurred in litigation by the afflicted party. Thousands of 
these families, on the death of the breadwinner by accident or occupational 
disease, come a charge on public or private charity—another great item of 
economic waste. This is not the only regrettable circumstance, because these 
families that become a charge tend to lose their self-respect, and thereby lower 
the standard of good citizenship. 

It is the opinion of the engineering profession that one-half the accidents in the 
United States are preventable. A conservative estimate of the number of 
annual accidents which result fatally, or in partial or total incapacity for work, 
is 500,000. Reckoning the wage-earning capacity of the average workman at $500 
a year (this makes no allowance for the professional men, railroad presidents, in- 
dustrialists and other high-salaried officials who are injured or killed in the rail- 
ways, mines, building trades and other occupations) we have a social and 
economic loss of $250,000,000 a year. What America is losing in work efficiency 
Germany is saving. ‘One billion marks in wage-earning efficiency annually, we 
conserve through our sanatoria, museums of safety, convalescent homes and other 
forms of social insurance, by which we safeguard the lives and limbs of our work- 
men and prevent the causes and effects of diseases which would lessen their 
economic efficiency,” stated Dr. Zacher, director of the Imperial Bureau of Sta- 
tistics, in reply to my inquiry how much Germany saved every year. 

In a recent issue of The New York Times it stated that the traction roads in 
the city of New York kill about three hundred and fifty persons a year and injure 
between two thousand and thiee thousand, paying for doing it more than they 
pay for fuel with which to run the engines that furnish the power for the cars. 
These companies paid out in damages in 1907 the sum of $2,431,280, and the legal 
expense incident to the damage suits alone was nearly half as much again, being 
$1,077,352. These figures are taken from the tables contained in the second 
volume of the first report of the Public Service Commission.. The commission in 
its report says: 

“The total number of persons reported killed in 1907 was 345; the total 
number injured, 2704. There was paid for damages $2,431,280, and for legal 
expenses in connection with damages, $1,077,352. The sum of these two items is 
over nine per cent of the operating expense, and is greater than the amount paid 
for fuel, is nearly equal to the maintenance of way and structures, and in the 
case of thé New York City Railway Company is nearly equal to the wages of 
conductors.” 


As illustrative of the scope of the movement of which he is the head, 
Dr. Tolman said: 


This movement for the promotion of a museum of safety and sanitation is not 
commercial, but humanitarian, and as such must depend upon the generosity of 
the public. The high standing and the technical experience of the committee of 
direction is a guarantee for the wisest administration. 


ProposeD CLASSIFICATION. 


I. Department of Safety—Universal.—Generation of power; transmission of 
power; elevators and cranes; fire; explosives. Particular: Agriculture; building 
trades; chemical industries; combustibles; constructional work; clothing trades; 
decorative arts; electricity; foods and conserves; grinding and polishing; leather; 
lumbering; mining; metallurgy; metal working; manufacture of machines, tools 
and apparatus; paper and allied industries; quarrying; stone and earth; textiles; 
transportation, land; transportation, marine; wood-working; theatrical enter- 
prises. 

II. Department of Sanitation—Universal.—Water; ventilation; heating; sewage 
and its disposal; lighting; dusts; alcoholism; street cleaning; particular (the 
same as for safety), and military hygiene; refectories; baths: milk; meat; fish, 
fruit and other foods; tuberculosis; housing; offensive trades; disinfectant; manu- 
facturer of serum; refuse disposal. 

III. Department of Mutuality—Social insurance; pensions, liability and com- 
pensation; thrift and savings funds; mutual benefit associations; promotion of the 
efficiency of the workers; after hours, education, recreation; prosperity sharing, 


co-operation. 


In the 150 plants of the United States Steel Corporation, the company 
devotes a great deal of time and expense in attempts to prevent acci- 
dents, and at a meeting held at the office of this corporation in May, 
1906, two days were given to the discussion of problems connected with 
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accidents to the workmen. The question which chiefly occupied con- 
sideration was that of preventing accidents. 

Two years later, in April, 1908, a second meeting of the managers of 
casualty departments of the subsidiary companies was held in New York. 
Again, two days were devoted to the discussion of problems connected 
with accidents to workmen. The balance of this address occupied refer- 
ences to what the above corporation and others were doing to prevent 
the needless increase in the roll of accidents in industrial establish- 
ments. 

FACING THE SITUATION. 


Actuary S. H. Wolfe’s address was in the nature of a warning to the 
accident insurance men to clean house if they would keep from the 
door the governmental forms of disability insurance practiced in other 
countries. 


For several years the leaders of the various governments have realized that a 
government has some duty to perform to its working classes other than the mere 
maintenance of law and order. The law of supply and demand which regulates 
most things is a doctrine not applicable to the price of labor. The anxiety of the 
laborer to obtain employment leads him to dispose of his services at a price in- 
sufficient to provide for his present needs and to lay aside a sum to take care of 
him during his unproductive periods. This inability to provide may arise from 
old age, the ravages of disease or the effects of an accident. | 2 

Call this idea paternalistic if you will, but the fact remains that it forms the 
basis for the remedies applied by every government which has seriously consid- 
ered the question. For too long a time have we been assuming that the ultimate 
destiny of the working man is something which we must leave for him to work 
out; to-day a new doctrine seems to be accepted, viz.: that the wear and tear of 
the employee must, like the wear and tear of the machinery, be considered as a 
part of the cost of production, and as such met by the consumer. — a 

With this fact before them, the different nations have handled this question in 
different ways. In Germany they seem to have been more successful in dealing 
with this responsibility in a more scientific manner than in other countries. 


Here Mr. Wolfe followed the history of an accident to a workingman 
in Germany, showing the practical working of the system: 


There are two features of this system to which I would like to particularly 
direct your attention, and I have no doubt but that one of them will be presented 
to you at this convention in a more interesting and detailed manner by one who 
has specialized most extensively in that direction. I refer to the encouragement 
of the installation of the most improved forms of machinery and safety devices 
for the protection of the life, limb and health of the working man. It is a 
peculiarity of human nature (at least in our present undeveloped stage) that we 
are appealed to more readily from the selfish standpoint than from the ethical. 
While a German employer might realize that his responsibility to mankind re- 
quires that he shall install the safest form of machinery, he might defer the Yl 
chase of such improvements until his profits were larger, or until he had done 
the hundred and one things which under the circumstances are considered legiti- 
mate excuses for delay. But let that,employer realize that when an accident 
occurs the circumstances surrounding it will be rigidly investigated, and that if 
any blame can attach to him he will be fined heavily for the disbursements which 
have been incurred by his association, the chances are that he will immediately 
realize that good business principles will dictate the necessity for an immediate in- 
stallation of the best safety devices. 

The other point is one to which I have already alluded—the fact that these 
remedies are applied with no delay and without the necessity of appeal to the 
courts. At first blush it might be assumed that this would lead to the filing of 
false claims, malingering and to an excessive loss ratio, but it would seem that 
this contingency has been cleverly guarded against, for you will recall that the 
benefits during the first thirteen weeks are payable from the funds of an associa- 
tion to which the employee contributes more than the employer does. The em- 
ployee is thus brought face to face with the pertinent fact that for every dollar of 
unnecessary benefits which are disbursed he is paying sixty-six cents, and this is a 
most potent argument for the prevention of improper disbursements. 

I have outlined one phase of the system now employed in Germany. We find 
similar systems, with modifications, however, in force in Switzerland, Austria, 
Hungary, France and other countries. The day when some idea of this kind will 
find lodgement in this country is not far distant. : ; 

While listening to these remarks you may have wondered what possible appli- 
cation they could have to you and how you and your corporations will be 
affected by this idea. I am of the opinion that the system of governmental in- 
surance is in its infancy, and upon the present base will be reared a_ huge 
structure. When that time comes protection by private corporations will be 
critically weighed, and if its defects are such as to indicate the advisability of 
having this important political and economic function placed in the hands of the 
Government it will be done. z , 

It seems to me, therefore, that we are vitally concerned to-day with the neces- 
sity for a thorough introspection. We must search our houses for the purpose of 
determining whether in any nook or cranny any dust has been permitted to 
accumulate. The thing we must bear in mind is that the occupant of the house is 
not the only one interested in the cleaning process. As the State takes upon 
itself the responsibility for seeing that each citizen performs correctly those 
duties which affect all, so must your association, in my opinion, take upon itself 
the duty of insisting upon each member so conducting his affairs that no re- 
proach can be brought upon the institution of accident insurance. Co-operation 
is a beautiful and helpful doctrine, but it may be carried to such extremes as to 
injure the entire body instead of benefiting the individual member. It seems to 
me, therefore, that the ideal attitude for your association to adopt is the one 
whereby each and every member will be compelled to conduct his business free 
from any reproachful methods; this, you will notice, is the reverse of the idea of 
having the accident men stick together whether right or wrong, in order that a 
united front may be presented to the rest of the world. It seems to me that the 
latter is a cheap appeal to the galleries and one not consistent with the high 
standards of your association. ee aes : 

It is hardly necessary for me to be more specific in pointing out the objec- 
tionable features which have crept into the accident business. We are all familiar 
with them. The Deputy Commissioner of one of the most conservative Insurance 
Departments in this country recently told me that his desk was never free from 
complaints against accident insurance companies. His statement interested me, 
and, after making further inquiries, I found that practically every complaint was 
against one or two companies which had issued contracts which seemed to have 
but two objects, viz.: the collection of a small premium and the prevention of any 
possibility of recovery. And while this criticism could justly be aimed at these 
offenders only, all of the accident companies were suffering from the stigma. — 

I think you will all agree with me that some evil, such as the one to which I 
have just referred, was responsible for the birth of the idea that the State should 
take a hand in specifying the form of policy contract which companies would 
be permitted to issue. This idea now seems to have a firm hold on the super- 
vising mind. In one State the law has been placed upon the statute books, and 
if it possesses annoying defects the blame for their existence must be placed upon 
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the failure of some of your members to lend their valuable technical knowledge 
when the bill was drafted. ae i 
And this, gentlemen, seems to me to be the key-note of the proposition. The sit- 
uation that we are facing is one of the greatest importance to accident under- 
writers. As yet the governments of a number of countries have entered the in- 
surance field for the benefit of the working class only. Whether the activity 
shall be limited to that field, it seems to me, depends upon you. I would not for 
a moment urge you to do anything which would mar the beautiful idea of 
brotherly love and co-operation which seems to be the foundation stone of this 
association, but I would urge you to realize the danger of pérmitting the whole 
institution to - ae by the acts of a few. It seems to me that you have no 
more important duty to perform than to decide that you will exercise a careful 
watch over any evils which may creep into the business, extirpate them when 
found and let the world realize that the International Association of Accident 
Underwriters stands for what is best in accident underwriting, and for that only. 


ADVERTISING. 


Cc. W. Williams of Charles W. Fuller Company handled the subject of 
advertising in a manner both interesting and instructive. Mr. Williams 
accused the underwriters of devoting practically all their time to pre- 
paring their goods for the market, but failing to educate the public to 
a desire for the product. In substantiation of this he cited a large num- 
ber of commodities which have acquired widespread popularity simply 
through advertising. We quote a portion of Mr. Williams’ address: 


I make the assertion without fear of contradiction that the general public knows 
less about what you have to sell than it does about almost anything else I know 
of which has so many possible purchasers. The population of this country is 
ninety million, and an 50,000 families have an income of over $15,000 pe year, 
leaving nearly nineteen million families who are presumably possible purchasers of 
protection against accident or ill health. Think of the field you are expecting 
your agents not only to cover as salesmen, but as educators as well. I find by 
looking into the matter that there are in excess of 25,000,000 insurable risks in 
the country between the ages of 18 and 65—that the premium income during 1908 
of the stock companies was only $22,106,408, or less than $1 per year per in- 
surable risk. Now, a conservative estimate will place the average premium on your 
various policies at $20 per year, which means that you are all together only doing 
five per cent of the business that it is possible to do. As you turn these figures 
over in your mind you will become more and more convinced that the general 
public knows little or nothing about what you have to offer. . 

Possibly I may ask your indulgence in relating my personal experience while 
investigating this subject long before I had any idea that I would have the 
privilege of addressing this convention. I realized that I knew very little about 
accident and health insurance, its cost, the benefits to be derived, the various 
contingencies covered by the policies, etc. Being unwilling to admit that I had a 
corner on the ignorance on these matters, I took advantage of several opportuni- 
ties when groups of my friends and neighbors in all walks of life were gathered 
together to ask questions. Try it. The result will prove a stronger argument in 
faver of educational advertising than I could possibly present. All of them, to 
be sure, knew that one might buy protection against disability through accident or 
ill-health, but out of at least fifty men questioned, only three had any compre- 
hensive knowledge of what measure of protection might be bought, what it would 
cost, the percentage of our population that is disabled each and every day, or 
had stopped to consider what the loss of an arm, a leg, their eyesight or a siege 
of illness would mean to them and their families from a pecuniary standpoint. 
Can’t you readily see that the other forty-seven constitute untilled ground from 
which to expect a harvest? Why ask your agent to spend his time plowing and 
harrowing such a field, sowing the aed, tending the crop and finally reaping it? 
It lies within your power to do all but the harvesting, and even a part of that, 
quickly, economically and thoroughly through the medium of the public press. 

You may inwardly doubt the soundness of my judgment when I say that this 
education of the public mind could be brought about quickly and e¢onomically. I 
don’t refer to a month, nor six months, although a great deal could be accom- 
plished in that time. Consider with what incredible rapidity such propaganda as 
Pryan’s 16 to 1 theory swept the country when taken up by the newspapers. So 
far as the economy of such education is concerned, let us get back to figures. 
There are fifty-eight companies and associations now comprising the International 
Association of Accident Underwriters. An ultra-conservative estimate of the 
average agency force, including managers, agents, brokers, etc., would place the 
number at 3000. This means that you have a total salesmanship organization of 
approximately 175,000. Now, supposing that you should at this convention pass 
a resolution setting aside a certain day as “education day,” on which each and 
every member of this enormous organization should devote his entire time to 
spreading the gospel of accident and health insurance to as large a number of 
people as he could possibly reach personally, without any attempt to actually write 
applications? We will presume that every available means of talking to the 
largest possible number of people was taken advantage of, and that each agent 
reached an average of fifty persons. You would have told your story once to 
8,750,000 people, and supposing that each agent’s time was worth only $3 per day, 
the total cost to all the companies would have been $525,000. 

If that one day’s work did create an active interest in accident and health in- 
surance; if it had an effect that you could trace for any length of time thereafter; 
if it resulted in an increase of only ten per cent in your total business, you would 
consider that you had performed a miracle and that the expense had been 
moderate. The condlans circulation of the largest daily Sunday newspaper in 
the twenty-five largest cities of this country is about 4,000,000. You can send 
your message into that number of homes every week for a whole year in the form 
of a full-page advertisement in the newspaper that they read every day for less 
than that sum. For ten per cent of it, $50,000, you can buy in these papers all 
the publicity you require to accomplish your purpose, and on that basis, if an 
average of only 100 subscribers to each paper became purchasers of policies call- 
ing for an average premium of $20 per year, the money spent for advertising 
would be returned to your companies in premiums. 

My investigations and inquiries led me into another channel, which I believe is 
of vital interest to you. My observation of insurance agents, taken as a class, 
that is, the men who canvass, had created in my mind the impression that, with 
some exceptions, they were not the brightest fellows in the world. In fact, I 
came to look upon them as a class of men who had failed to make good in com- 
mercial lines and had drifted into the insurance business. Largely on that 
account, and because I thought they had nothing of interest to present to me, I 
avoided a discussion of their business with them whenever possible, just as one 
dodges a book agent. I made it my business to inquire among mechanics, mer- 
chants, clerks and professional men as to whether or not my opinion was general. 
I found that the average business man could send out the “busy, call again” re- 
sponse to an insurance solicitor with less twinge of conscience than he could to 
almost any other caller at his office. I found that he was considered rather a 
bore at the mechanic’s bench or at his home until the full nature of his business 
was comprehended. In conversation with some of your agency department heads 
I learned that it was one of the most difficult problems you have to solve to 
— es men—men whose best energy has not been given to some other line 
of wor 

Now, gentlemen, I maintain that when you have educated the public to the 
sg! appreciation of the value of the merchandise you have to sell, when you 

ve established accident and health insurance in the public mind as protection 
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which al] men dependent upon their own efforts for the support of their families 
owe to their families, something the lack of which would be an acknowledgment 
of poor business sagacity and disregard for the family’s welfare, then you will 
have raised the po os ge of selling accident and health insurance to a plane 
where no man need have any aversion to it, where your men will be proud of 
their calling at all times, you will find it easier to get good men and hold them. 
They will no longer be required to ‘“‘preach” to a prospective purchaser, point 
out in long, tiresome discussions the duty he owes his family, nor scare him 
into buying by citing recent grewsome accidents. All this you will have done for 
them by talking to millions every day through the medium of their daily news- 
paper, which they all read in the seclusion of their own homes at times when 
ample opportunity exists for a yea consideration of your arguments and 
statistics. You will have made it possible to cover territory faster, easier to get 
interviews, and you will develop live prospects from hitherto undreamed-of 
sources. 


THE GEORGE E. McNEILL MEDALS. 


After careful consideration of many cases brought to its attention, 
the George E. McNeill Medal committee decided upon recomemnding that 
a medal be awarded to Samuel Voce of Montreal; to William J. Rhein- 
frank of Milwaukee, Wis., and to Arthur Walsh of Brooklyn. A brief 
account of the acts performed which caused the committee to recommend 
the award of medals is given in the printed report of the committee. 
The intreductory remarks were made by Max Cohen, editor of Views, 
Washington, D. C. Those who will speak in behalf of the winners of 
the medals are: Denis Murphy, president of the Canadian Railway Ac- 
cident Insurance Company, Ottawa; Hon. W. A. Weir, member of the 
Provincial Parliament and Provincial Treasurer of Montreal; Edson S. 
Lott, president of the United States Casualty Company of New York; 
John T. Stone, president of the Maryland Casualty Company; Hon. James 
V. Barry, Insurance Commissicner of Michigan, and Robert P. Slater, 
Mayor of Niagara Falls. 

The membership of the International Association of Accident Under- 
writers now embraces fifty-eight companies and three individuals. Dur- 
ing the past year four companies have become members: Woodmens 
Casualty Company of Indianapolis, Pittsburg Casualty Company of Pitts- 
burg, 4itna Indemnity Company of Hartford, and Maine Insurance Com- 
pany of Portland. There have wiihdrawn from membership four, as fol- 
lows: Protective Life Insurance Company, Canadian Casualty and 
Boiler Insurance Company, Norwich and London Accident Insurance 
Company, and Ontario Accident Insurance Company, the last two named 
companies having reinsured and gone out of business. 

The banquet will be held on this evening. The entertainment com- 
mittee arranged for a dance on Tuesday evening, a gorge route trolley 
trip Wednesday afternoon, and a special entertainment Wednesday 
evening. A coaching party will be enjoyed this afternoon. 





Of Interest to Industrial, Accident and Health Agents. 


Agents do not pay enough attention to securing applications in fac- 
tories and shops. A proper system may be adopted which will result 
in. an ‘‘endless chain’’ of applications. Get the best foreman in the 
shop—one who can talk and who will join with you—of course you being 
willing to share commissions with him. If you can’t get into the shop 
during working hours, get names and addresses of men and call at their 
homes in the evening. The time-keepers make good ‘‘subs’”’ if properly 
appreached. Remember that the factories and shops are not canvassed 
enough, and see if you cannot arrange to give these places more atten- 
tion in the future—it will pay. 

The very moment that an industrial, health and accident claim is ad- 
justed, “‘get busy’? in the same neighborhood. If possible—on an acci- 
dent claim—take the claimant with you and have him tell in few words 
how well pleased he is. Offer to pay him some small amount on each 


case that he aids you in closing. This plan can be used to great ad-— 


vantage in any neighborhood. 

Never count a policy lost that has not paid on due date. Remember 
that in the industrial business there are times when a policyholder may 
be prevented from paying through temporary financial embarrassment or 
through some other good reason. Follow up the case promptly. Keep 
in close personal touch with them all, and thereby keep your competitor 
from getting the business. Industrial business will pay for the care 
you give it, and at the same time remember that you have opportunities 
of getting applications on other members of the family or on some of 
their friends or acquaintances. 

If you expect to make a success in the industrial, health and accident 
business, remember that you must canvass. Applications for this par- 
ticular line of insurance will not be secured through the mail or by 
handing out unlimited amount of literature. The man who goes out 
after the business day and evenings—particularly the evenings—will 
build up the best renewal income in the shortest time, and if he gives 
necessary time and attention to collection of renewals on due date he 
will have the smallest ratio of lapses. 

The “regular” policy for the flat dollar premium does not pay for first 
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week’s sickness—and you know it. Don’t canvass it in such a manner as 
to leave the impression that it does. Better far to first canvass the 
“special” policy which does and then come down to the flat dollar rate 
when necessary. This builds a healthy renewal for you, and one which 
will show a low percentage of lapses. At the same time you will soon 
have a larger average premium on your books. 

Have you ever thought of making a special trial to have your policy- 
holders pay annually, quarterly or semi-annually? And do you think 
you would be very successful? Now, never mind answering until you 
have tried the plan. Just make up your mind that before the next re- 
newal comes due you will make it a point to see everyone personally 
and explain to them thoroughly the decided advantage of paying an- 
nually. Show them how their benefits will be increased ten per cent 
immediately on all industrial policies where the premium is paid an- 
nually in advance. At the same time I will warrant that there are 
many men who would willingly pay otherwise than monthly, and they 
merely desire knowledge that they may do so. This is a fact, I know 
it from personal experience, and so will you if you go out and try it 
in the right manner. 

The agency force of a well-known 
trained along the lines of the successful industrial life companies. 
Wherever possible a regular district office is opened, and a thor- 
oughly experienced field man placed in eharge and the business 
started with a rush. Office men who expect their subagents to do the 
work are not wanted and will not be given positions by this progressive 
industrial company. The fact that the company has made such wonder- 
ful progress during the past four years is proof positive that this plan 
is the keynote of the future success of all industrial companies. Straight 
canvassing is insisted on each week after collection of renewals. The 
district manager personally visits and tests any lapses reported by an 
agent. The low lapse ratio proves the efficiency of this plan. En- 
thusiasm is kept at boiling pitch all the time, and, as a whole, the 
agency force of this company works as a unit, and we trust that the 
other and younger companies will take notice of this and work accord- 
ingly. 

The German Commercial of Philadelphia is paying strict attention to 
developing of several States recently opened. The industrial depart- 
ment has secured excellent men, and we hear that Secretary Meininger 
of that company is very proud of the ‘‘baby’’ industrial department and 
the progress it is making. The manager of that department is thor- 
oughly experienced, both in field and office routine, and he knows how 
to hold his men at all times. 

Agents handling industrial, health and accident, claim adjustments 
should never allow sympathy or friendly relations interfere with proper 
adjustment of claims. Recently we heard of a general agent defending 
his action in a case of this kind by stating that “the did not want to lose 
the friendship of the claimant or any other fellow townsman.’”’ No man 
who adjusts as per policy contract need fear this, providing he has sold 
the policy right at the start and fully explained requirements of policy 
covering claims. ‘‘Get wise,’’ boys. Remember that you are selling a 
necessity, but sell it on its merits always; it pays, and saves annoyance 
and trouble for you, the claimant and the company when claims are 
presented. 


industrial accident company is 





The Consolidated Casualty Company. 


Lee J. Wolfe, who made the original examination of the Consolidated 
Casualty Company of Chicago for the West Virginia Insurance Depart- 
ment, went to Chicago last week to re-examine the company for the 
Insurance Departments of West Virginia and Texus. The latter State 
licensed the company subject to examination. The West Virginia De- 
partment now wishes to ascertain if the changes promised at the time 
of the original examination have been made. It was later learned that 
the company refused to permit Mr. Wolfe to examine it in behalf of the 
Texas and West Virginia Insurance Departments, holding that he is 
prejudiced against it. Hearing of the refusal of the company to be 
examined again by Mr. Wolfe, Insurance Commissioner Love revoked 
its certificate of authority to transact business in Texas. 





Casualty Notes. 
—The Pheenix Preferred Accident of Detroit has re-entered New Jersey. 


—The Southern Insurance Company of Nashville has commenced business in its 
health and accident departments. 


—The Life and Casualty Insurance Company of Nashville announces that its 
entire new capital stock of $130,000 has been subscribed. 


—The Connecticut Senate has passed the resolution giving the A=tna Accident 
and Liability Company the right to issue insurance against loss of use and occu- 
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pancy, against loss of profit and against any other consequential loss resulting 


from destruction of or explosion or other 


calamity. 


—The stockholders of the American Bonding Company of Baltimore have 
ratified a proposed increase of the capital stock by the sale of 10,000 shares at $65 
per share. 


damage to property by fire, water, 


Accident Company of Philadelphia is issuing some 
“What is Accident Insurance” 


—The German Commercial 
good advertising literature on street car accidents. 
also ought to draw in business. 


—James Miechelstaetter, a casualty insurance agent of Milwaukee, is organizing 
a stock casualty company, with a capital stock of $250,000. George Brumder, 
Fred Vogel, Jr., T. J. Pereles, Frank J. Kipp and Robert Nunnemacher are in- 
terested in the enterprise. 


—The Nebraska Insurance Department has issued an interpretation of the new 
resident agent law, under which it is held that all contracts of insurance other 
than life must be regularly issued and recorded by, and full premium paid to, an 
agent resident in the State of Nebraska. 


—Companies have been advised of the changes recommended to be made in the 
annual statement blanks of miscellaneous companies. All suggestions concerning 
the changes should be addressed to Henry DD. Appleton, chair- 
man of the committee on blanks, Albany, N. Y., and should be forwarded in time 
to reach him on or before July 15. 


proposed 


appointed manager of the liability department of the 
Travelers at Cleveland, Ohio, to succeed W. O. Brunskill, who resigned to be- 
come general agent of the Employers Liability at Cleveland. Mr. Turn was first 
manager of the liability department of the Travelers at Buffalo, but later went to 
St.*Louis, where he made an excellent record. From there he is transferred to 
Cleveland. 


—John S. Turn has been 


—At the time of the last published statement of the Philadelphia Casualty 
Company, March 81, 1909, the company hada surplus of $214,598. June 30, 1909, 
it- had $222,150, an increase of $7552. In the same period the admitted assets 
increased $9643, now amounting to $1,437,207. The net writings for the first six 
months amount to $498,185, showing an increase of $35,945 over the same period 
of the previous year. 





Surety Notes. 

—The Reisch Indemnity Company of Springfield, IIl., 
bond indemnifying the saloonkeeper and his bondsmen and the lessee or owner of 
a building in which a saloon is located against loss by civil prosecution under the 
Illinois dram-shop act. 


is said to be issuing a 








TOO LATE FOR CLASSIFICATION. 





—The International Life Insurance Company of Oklahoma has been chartered, 
with headquarters in Oklahoma City. The capital stock is $1,000,000. Those 
behind the organization are: Oscar D. Halsell, Charles F. Colcord, Oscar Lee, 
E. D. Nims, I. M. Holcomb, J. H. Marshall, U. L. Taylor, K. L. Wilkins, Okla- 
homa City; Omer K. Wilson. 








Liability Investigators 
Hand Book 


By H. W. DILG 


All who are engaged in the practice of liability insurance realize the importance 
of prompt and thorough investigations in ‘cases of known or suspected negligence. 
To assist those whose duty it is to make such investigations, the above-nam k 
has been published. It is so arranged as to suggest features for investigation which 
might otherwise be overlooked, its system of cross-indexing and the inclusion as 
headings of all distinctive words which are likely to have any connection with an 
accident rendering it invaluable to the investigator who is*anxious to learn all the 
material facts concerning an accident. It was written by the chief investigator of 


a prominent liability company, and will be found of great practical use. It is bound 
in flexible leather, and fits in the pocket. 
PRICES 

Single copy Res to a $1.50 

12 copies . 16.00 

25 copies . 32.00 

50 copies . Uae ROOT Pe ae RO ee Pe 60.00 

100 copies... . 100.00 

PUBLISHERS 


135 William Street 
NEW YORK 


Chicago Office 
159 La Salle Street 
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Higency Wants. 





Casualty Snsurance. 





WANTED. 


A man capable of taking charge of the INDUSTRIAL DEPARTMENT 
of a new Accident and Health Insurance Company. Must be a good organ- 
izer and entirely familiar with Ohio Territory. Must have A-1 record and 
references. Asplendid opportunity for a really capable man. Address 
‘Stability’ care of The Spectator, P. O. Box 1117, New York City, N. Y. 





WANTED. 


A traveling special for Accident and Health Insurance Company. 
Must be fully acquainted with Ohio Territory, and be able to 
produce results. State experience in first letter. “ Aulic,” care 
of The Sporto, P. O. Box 1117, New York sit N. Y. 





WANT ED. 


A man to develop the Commercial Accident Department of a 
young company. Must be experienced and capable. Excellent 
opportunity for the right man. Give full particulars and past 
connections in first letter. ‘‘ June,” care of The Spectator, P. O. 
Box 1117, New York City, N. Y. 








--Bgencp Wants, 


THE EMINENT HOUSEHOLD OF 


COLUMBIAN WOODMEN 


ATLANTA, GEORGIA 
STRONG SECURE AND SURE 


Insures against Death, Insanity, Total Disability, Partial Disability, hong Age at Seventy, Loss of Eve, 
Loss of Leg, Loss of ‘Arm, Broken Leg, Broken Arm, and against the 


Forfeiture of Insurance while Ill and Mentally Disqualified. 


BROADEST IN BENEFITS. PROMPTEST IN PAYMENT OF 
CLAIMS. STRONGEST IN FINANCIAL PLAN, 


No Order Com) the World dares chall these Points. 
Larger surplus in oo than any Onder eter onze Trebly toe pose any other Order 
at le the age. 


The Family Fraternity. | The Premium Fraternity. The Permanent Fratemity. 
Good Opportunity for Stock Company Agents and Fraternal Organizers. 


OFFICERS: Jonathan B. Frost, Lloyd T. Bintord, J. G. St. Amand, Peter F. Clarke, P. E 
Murray, M. D., W.A. Jackson, M. )..1Gen. Clement A. Evans. Counselors 
® Smith and Hastings. 


SPLENDID INCOME 


To insurance agents selling our Installment Pay- 
ment, Profit-Sharing Bonds. Entirely NEW. 


Write for particulars. 


THE CENTRAL AGENCY 
WIETING BLOCK SYRACUSE, N. Y. 








WE WANT YOU to know that our Health and Accident CERTIFICATES are the most 
liberal and up-to-date on the market 


WF WANT YOU toknow that our District Managers’, Agents’ and Solicitors’ contracts are 
the most liberal made. 


WE WANT YOU to represent us, and you will if you write and get our liberal renewal and 
money-making terms, ess, 
THE PROTECTIVE LIFE ASSURANCE SOCIETY 
Nos. 809-810 Mutual Life Building, BUFFALO, N. Y. 











A proposition open to a few old board contract men who 
want to connect with the livest wire in the south west. 


Wire, phone, write or call, 


HODGE, AUSTIN & CO., Room 403, Washer Building, 
San Antonio, Texas. 








An interesting proposition to those carrying 


FRATERNAL INSURANCE 


Liberal Commission to Agents, 


AMERICAN SERVICE UNION, 253 Broadway, N. Y. City 








Company Representation Wanted. 











A successful insurance man, aged 30, married, with some money 
to invest, and possessing executive and - organization ability, 
would like to connect with a new general agency or new company 
organizing. Address ‘O,’’ care of The Spectator, P. O. Box 
1117, New York City, N. Y. 








Hojusting and Claim Lttorneyps. 


‘> AYMOND M. HUDSON, Attorney-at-Law 
IN NORFOLK, VA 


Practices in the Supreme Court of the United States aii all State and Federal Courts and 
Insurance Departments. Have represented Insurance companies many years. 














Prominent Agents and Brokers. 


PERCY B.- DUTTON 
ROCHESTER, N. Y. 


New York State Manager 


Humboldt Fire Insurance Co., of Pittsburg, Pa. 
Teutonia Fire Insurance Co., of Pittsburg, Pa. 











RWIN & GRIFFIN NEW ORLEANS, LA, 
General Agents, Louisiana and Mississippi. 


Delaware Fire Insurance Company of. Delaware. 
—_ Lumber Insurance Company of Buffalo, N. Y. 
dirondack Fire Insurance —- of New York. 
Lumber Insurance Company of New York. 
City of New York A Company. 
Frankfort Marine and Accident Insurance Company of Gomme. 
New York Plate Glass In-urance Company of New Y. 





BUXTON INSURING AGENCY 


36 WILLIAM STREET NEW YORK 


Special facilities for handling excess lines for local agents in any part of the 
country. 
Long distance "phone, John 147 
HERBERT BUXTON, represen: in rT and southern territory surplus line companies 
comprising agency of E.’T. Marshall & Co.. of Chicago. 


oo DOURSON & CO. 





Pacific Coast General Agents 
Surplus Lines 


Merchants Exchange Blidg. - ~ SAN FRANCISCO 





ENRY L. ENGEL 
416-18-20 Walnut Street, Philadelphia Pa. 


Correspondence Solicited Prompt Service 


Surplus Lines a Specialty 








oo R. TUTTLE 
Syracuse, N. Y 
New York and Pennsylvania General Agent 


Reliable Fire Insurance Companies 
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Prominent gents and Brokers. 


Fictuarial. 








WARREN M. KIMBALL & CO. 


84 WILLIAM STREET, « - ° NEW YORK CITY 


Surplus Lines 


Strong European and American 
Stock Companies and London Lloyds 


Liberal Commission Prompt Service 





Established 1870. 


AN HOUTEN & SHERWOOD COMPANY 
LOUIS SHERWOOD, President. 


!5 EXCHANGE PLACE, - - - - 


General Insurance Agents for New Jersey. 
Fire, Casualty, Automobile, Plate Glass, Fidelity Bonds. 


Ward & Winship 


56 Maiden Lane 
NEW YORK, - - 


JERSEY CITY 





Representing Royal Canadian 
Underwriters with Assets 
over $1,000,000 for Surplus 
Lines in United States. 


N. Y. 





























Phone, 1764 John 
325 WALNUT STREET, PHILADELPHIA 
Representing Queen City Fire Insurance Co., Ohio, Penna., N. 7. & West Va and 
W.C. Bennett. ESTABLISHED 1869. J. Burns Allen. 
“HARLES TREDICK &CO., INSURANCE AGENTS 
Special Attention Given to Surplus Lines 
CHURCHILL WHITTEMORE CO. 
Sera eh, cea beng Se Dal cee Se Tae 
Prominent Hgents and Brokers at Chicago. 
Gro. W. MONTGOMERY M. I. C, FUNKHOUSER 
INSURANCE AGENCY 
159 La Salle St., National Life Building, CHICAGO, ILL. 
EE lle 


ETTIBONE & KROUSE, General Agents 
HAWKEYE INS. CO., OHIO AND WEST VA. 
and Brokers, 339 Walnut Street, Philadelphia Pa. 
F « 118-120 N. FOURTH ST. (ist Floor Pierce Bidg.), ST. LOUIS, MO. 
Commission allowed Non-Resident Agents on Insurance on ST, LOUIS properties, 
MONTGOMERY & FUNKHOUSER 
Firemen’s Ins. Co., Newaik ; Concordia Fire Ins. Co., Milwaukee; Jefferson Fire Ins. Co. 








Actuarial 











AVID PARKS FACKLER 
Ex-President Actuarial Society 
EDWARD B. FACKLER, LL.B 
Fellow Actuarial Society 
CONSULTING ACTUARIES 
35 Nassau Street, New York (Rooms 1403-4-5) 


—— C. WRIGHT, 





Successor to ELizur WriGut 


CONSULTING ACTUARY. 


Accurate Work. 
Accounts Systematized. 


Thorough Experience. 
Examinations. Valuations. 


45 MILK STREET, Rooms 701 and 708, BOSTON, MASS. 
Western Union Code. Cable Address, ‘‘ Actuary’ 








M. M. DAWSON, F. I. A. 
CONSULTING ACTUARY 


Member of the Actuarial Society of America, Fellow of the Institute of Actuaries 
Member of the Deutscher Verein fuer Versicherungs-Wissenschaft, Etc. 


141 BROADWAY, NEW YORK CITY 





(ae J. HARVEY, F. I. A. 


Fellow of the Institute of Actuaries of Great Britain 
and Ireland 


CONSULTING ACTUARY 


Address care of COLONIAL LIFE INS. CO., JERSEY CITY, N. J. 





= BARNETT, 


CONSULTING ACTUARY, 


502-3 PETERS BUILDING, ATLANTA, GA. 





R E. FORSTER, 
CONSULTING ACTUARY, 


Areade Building, PHILADELPHIA 





eee W. GLOVER Ph.D., (in mathematics 
Consulting Actuary, 


620 Oxford Road, - ° ° - Ann Arbor, Michigan. 





J, NITCHIE. 
: ACTUARY 
153 LA SALLE STREET 


CHICAGO 


919 Association Building 
Telephones { Content Zee 





P AUL L. WOOLSTON, 


INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT, 


MAJESTIC BLDG., DENVER, COL 





FREDERIC S. WITHIN GTON 


Consulting Actuary 
1012 & 1013 FLEMING BUILDING, DES MOINES, IOWA 
Invites correspondence regarding all b- s...nes of actuarial work 
Accurate ype pn of premiums _ urrender values, reserves, etc., on all recognized stand- 
ards on any form of oh. 
NEW AND EXCLUSIVE POLICY FEATURES SUGGESTED 
Sie awe Seoosieace, " Denaill Aaamey of lowe Resutanes Depestanett. 
experience. Form ctuary a 
Well Equiuped Office. Prompt Service. 





H W. BUTTOLPH 


CONSULTING ACTUARY 





INDIANAPOLIS, IND. 


LAW BUILDING, 
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Fictuarital. 
G. LADD PLUMLEY 


FELLOW ACTUARIAL SOCIETY 








CONSULTING ACTUARY 


160 East 91st Street 


Telephone 2430 79th Street NEW YORK 





| aes F. KUMPFERT, Ph. D., M. D. 
Consulting Actuary and Accountant 


ROOM 18 - - - ~ MASONIC TEMPLE 
NEW ORLEANS, LA. 








Life Ansurance Loans and Investments. 


IFE INSURANCE POLICIES PURCHASED. 
LOANS ON SAME AT 6 PER CENT. 
Endowment, tontine and distribution policies discounted at 6 per cent. 
Give larger cash and loan values than companies. 
Premiums continued to maturity of policies. Commissions paid. 
Reference: The Merchants Loan and Trust Co., Chicago. 


JOHN V. FOX, Eourrasite Buiipmne. Cuicaco, ILL 














‘‘Mutual Fire Insurance Fallacies’’ 
BY AN EXPERIENCED FIELD MAN 


Differences between stock and mutual companies explained. Fallacious founda- 
tions of mutual fire insurance shown. Actual results versus theoretical anticipations 
Dangers att mding acceptance of mutual fire insurance policies. Extensive liability 
assumed by members enforceable and enforced by courts. Difficulty of member 
a from obligations, once they are assumed. Short-sighted economy to 

avoided. 

A 16-page leaflet exposing the weaknesses of mutual fire insurance. 


PRICES 
Single Copy............e04 10 cents 1000 Copies..............+. $25.00 
NO Gas cuts ches vewesces $400 Se COMB v6 ones cocccecvce 100.00 
500 Copies..........++.+++-+ 15.00 11000 Copies...............- 200.00 
Address all orders to 


THE SPECTATOR COMPANY 
135 William Street, 


Chicago Office: 
NEW YORK 


159 La Sale Street 





SASASASSE 


THE MOST POPULAR 
AND EASIEST SELLING 
LIFE,HEALTH,ACCIDENT 
AND INVESTMENT POLICY 








22 COUNTIES IN N.Y. 
STATE AND PENNSYL- 
VANIA ARE WAITING FOR 
GOOD GENERAL AGENTS 























THE SEAL OF SATISFACTION 








New Yor« Sarety Reserve Funpo 
SYRACUSE, NEW YORK 





“STATE INSURANCE.” 
By FRANK W. LEWIS. 


This new book treats of the necessity for insurance for wage-earners, especially, and favors 
the assumption by the State of the responsibility for such insurance. It presents statistics as to 
average earning periods, and advocates a tax to be levied during the productive years in order 








to provide for support during non-active years. Mr. Lewis has evidently given much thought | 
to the subject, and his work is interesting, as a study in political economy and the relation be- | 


tween employers and employees, but not from the standpoint of the practical conduct of a life 
iusurance company. Every life insurance man should get and read the book. 


Price, delivered, $1.40 per Copy. 


THE SPECTATOR COMPANY, 
Sole Selling Agents for the Insurance World. 


Chicago Office 
159 La Salle Street 


135 William Street 
NEW YORK 








DISTRIBUTION 
BY STATES OF 


FIRE INSURANCE 


IN THE 


UNITED STATES 
IN 1908 


HANDY little volume with the above descriptive title has just been 
A issued from the press of The Spectator Company. Its value will 
be readily recognized by managers, specials and local agents desiring 
to keep abreast of the times. This is the most complete book purporting 
to present a digest of the fire insurance business of this country, for it gives 
the business of the mutual companies, separate from that of the stock com- 
panies. In addition, the marine business in the various States is given separate 
from the fire business, and each division is followed by totals for each of the 
past five years. : 

Two recapitulation tables follow the tables, showing the transactions of 
the individual companies in each State; one gives the grand totals by States, 
of fire and marine premiums and losses for 1908, 1907, 1905, 1900, 1895, 1890 
and 1885, with totals for each State for 24 years and grand totals for each 
of the last 24 years and a summary for that period; the other presents the 
totals by States of the fire premiums, losses and risks written of the stock 
and mutual companies separately, and also of the marine business, for 1908, 
with grand totals for that year. 

This work is a valuable aid to the underwriter, and every member of the 
fraternity should have a copy on his desk. Companies should provide their 
special agents with copies of this publication, 


PRICE: 
In Flexible Leather Cover, $3, Discounts on all large orders. 
Address, 
THE SPECTATOR COMPANY 


135 William Street . = = o NEW YORK 





American Temperance Life Insurance Ass’n 


A Leader for 20 Years 


HAS almost exclusive Field _ HAS lowest premium Rates 
HAS practically no competition HAS most attractive Policies 
GIVES Live “leads to live agents 

WANTS more live agents in N. Y., Pa., N, J,, D. C., W. Va., Mich. 
Ia., Utah, who believe in the “Work Cure.’ Tired “ Hardtimers 

not wanted, 
WANTS Two Disirict Managers who can “‘close” business 
Rate Opportunity. 
GENERAL and Temperance Section 
Give age and Experience. 


R. O. KNAPP, Manage, . 250-253 Broadway, New York City 





WANTED. 


Ten high class Life, Casualty or Fire stock salesmen 
in proposition backed by men of national reputation. 
Leads direct to investor furnished. Liberal advances to 
Address A. B. C., care of The Spectator, 

P. O. Box 1117, New York City, N. Y. 


right men. 


PDUBLICATIONS OF C. & E. LAYTON. 


The undersigned are sole agerts in the United States for the old established pub- 
lishing house of Charles & Edwin Layton of London, England, whose long list of publications 
on fire, life, marine and other branches of insur. .ce embrace the most valuable and stan: 
treatises on these subjects. 

SEND Five Cent Stamp For CATALOGUE. 


THE SPHCTATOR COMPANYT 
135 WILLIAM STREET, NEW YORE 
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Pacific Coast Casualty Co., 
OF SAN FRANCISCO 


Plate Glass and Burglary Insurance. Liberal 
Policies backed by liberal management, strong 
cash assets and unlimited liability of 
stockholders. 


E, F. GREEN, President. 


GER-MAANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


F, A, ZANE, Secretary. 





ORGANIZED 1859 


Cash Capital, : : - - $1,000,000.00 
Assets, -  - - - . - - ip - 5,874,016.00 
Net Surplus, . - - - - 1,509, 442.33 
Surplus for Policy Holders 2,509, 442.33 


HEAD OFFICE: 
Cor. William and Cedar Streets 





OK UP OUR RECORD 


CONSERVATIVE YET PROGRESSIVE 


Everything the Agent Needs 


Annual Dividends and Non-Par Forms. 
Guaranteed Coupon Policies. Disability Riders. 
Liberal First-Year and Non-Forfeitable Renewal 


Commissions. 
INDIANA, OHIO, MICHIGAN, PENNSYLVANIA 


LINCOLN NATIONAL LIFE 


FORT WAYNE, INDIANA 














ESTERN ASSURANCE COMPANY 
OF TORONTO. 





Incorporated 1851. 


HON. GEO. A. COX, President. 
W. R. BROCK and JOHN HOSKIN, K. C., LL. D., Vice- residents. 
W. B. MEIKLE, General Manager. 





UNITED STATES STATEMENT, JANUARY Ist, 1909 


MI 5 ies Sos ee sik a cise ci casesnisasin Bs $2,184,632.00 
SURPLUS IN UNITED STATES.... ...........-. 726,219.00 





Remarkable Gains Made During the Past Year by The Young Giant of 
the South Indicate the Confidence in Which It is 
Held by the People of the South 


Net Assets, December 31, 1908, - - $1,981,841.68 
An Increase Over 1907 of 55 Per Cent. 
Net Surplus, December 31, 1908, - - $201,289.56 


A Gain Over 1907 of 268 Per Cent. 


INSURANCE IN FORCE, OVER $40,000,000.00 
State Mutual Life Insurance Company 


Cc. R. PORTER, President 
Head Office . ROME, GEORGIA 


NORTH STATE MUTUAL 
LIFE INSURANCE CO. 


Home Office: KiNSTON, NORTH CAROLINA 


Legal Reserve Cash Capital: $100,000.00 
Organized 1906 Operates in North and South Carolina 


ALL POLICIES SECURED BY REGIS- 
TRATION WITH INSURANCE 
DEPARTMENT OF THE STATE 


Successful Managers and Agents can secure attractive Direct 
Contracts. - - - - - - - Address Home Office 





Industrial Life and Health 
Insurance Company 


HOME OFFICE: 502-511 AUSTELI- BLDG., ATLANTA, GA. 


Insures men, women and children against loss by sickness, accident, 
death, all under one policy. Premiums, 5 cents to 50 cents per week. 


Organized 1891, enjoys seventeen years of unprecedented success; maintains seventy- 
five branch offices. Closed the year 1908 with marvelous results. To be fully appreci- 
ated, our policy contract must be compared with other companies, you being the judge 
of which is the best. We know the verdict will favor our contract. 


JOHN N. McEACHERN, Pres. S.C. McEACHERN, 2d Vice-Pres. 
R.H. DOBBS, Ist Vice-Pres. ~ I.M. SHEFFIELD, Secretary 


LIBERTY MUTUAL FIRE INSURANCE CO., Philadelphia, Pa. 


LINCOLN MUTUAL FIRE INSURANCE C0., Philadelphia, Pa. 
EASTERN UNDERWRITERS, Philadelphia, Pa. 


(Combined Contract) 


JAMES B. CORYELL, President. HENRY FARNUM, Secretary. 
ELI B. HALLOWELL, Vice-President. GEO. J. CHETWOOD, Gen'l Mgr. 


ALL POLICIES ABSOLUTELY NON-ASSESSABLE 


(As permitted under the laws of Pennsylvania) 
TOTAL ASSETS OVER $300,000 


Desirable Surplus Lines Solicited 


325 Walnut Street, Philadelphia, Pa. 





PETTIBONE & KROUSE, 


C. P. WOFFORD, 2nd Vice-Preside: t 
C. R. CLEMENTS, Secretary and Treasurer 


C. A. CRAIG, President 
W. R. WILLS, Vice-President 


The National Life and Accident Ins. Co. 


OF NASHVILLE, TENN. 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$100,000.00 Deposited with Treasurer of Tennessee 











FIRE, TORNADO AND AUTOMOBILE INSURANCE 


Michigan Commercial 
Insurance Company 


LANSING, MICH. 


Total Assets, $1,335,923.18 
Surplus to Policyholders, 433,197.59 
F. A. Hooker, President Robert Henkel, Vice-President 


A. D. Baker, Secretary 
B. L. Hewett, Ass’t Secretary Ralph Rawlings, Ass’t Secretary 
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Assets - - - $625,069 
Surplus and Capital - 460,323 
Income 1908 - - 982,073 
VORTH 
\MERTOAN! 
\CIDENT? 


Disability Insurance 
Sickness or Accident 


INSER ANCE. ©U 
CHIE AGO 

-00 per Month to per Year 
al $1.00 Month $100 Y 


Exclusive Territory 





Write A. E. FORREST, Secy., Chicago 


WE WILL BOND YOu. Fees 


UNITED STATES 


FIDELITY »° GUARANTY 
COMPANY, 


BALTIMORE, MD. 


Home Office Bldg., Calvert, German and Mercer treets 





Re er ee 287,316.34 $2,474,069.47 
TOTAL CAPITAL, SURPLUS AND RESERVES . .$4,174,069.47 
JOHN R. BLAND, President GEO. R. CALLIS, Vice-President and Treas. TSIDOR RAYNER, Gen’l Counsel 











Life Insurance Men 
Of Good Ability and Clean Records Can Secure Favorable Agencies With 


THE INDIANAPOLIS LIFE INS. CO. 


A Vigorous Young Company, Conspicuous for LOW PREMIUMS, Liberal 


Annual Dividends, and Freedom from Questionable Schemes 
WE OFFER AS REFERENCES OUR POLICYHOLDERS AND AGENTS 


Apply to 


FRANK P. MANLY, Vice-President 
302 Board of Trade Building - - - - - - INDIANAPOLIS 














She 


Boston Mutual Life Insurance Company 


141 Milk Street, Boston, Mass. 


JOHN W. WHEELER, President H. O. EDGERTON, Secretary 


A corporation operating under the stringent Insurance Laws of Massachusetts. 
All desirable forms of up-to-date policy contracts issued. 
All weekly premium policies in full immediate benefit. 


Correspondence Solicited 





THERE’S A REASON 


Why the Agents of the 


CONTINENTAL CASUALTY COMPANY 


CHICAGO, ILL. 


have been able to build for it the largest personal 
disability in insurance business in America. 





If you would share’ in the prosperity of CONTI- 
NENTAL representatives, address 


H. G. B. ALEXANDER, - Pres. & Gen. Mgr. 
1208 Michigan Avenue, CHICAGO, ILL. 





The only Surety Company incorporated under Massachusetts laws. 


Massachusetts 


Bonding and Insurance Company 
Home Office, Boston, Massachusetts 
T. J. FALVEY, President JOHN T. BURNETT, Secretary 


Issues all forms of 
Surety Bonds, also Burglary and Theft Insurance. 





American Liability Company 


Stock A few high-class 
Salesmen stock salesmen to 
Wanted place our stock on 


most favorable 


All Correspondence 
Confidential 


Second Nat’! Bank Bldg., Cincinnati, Ohio 


terms. 








Union National Accident Company 
Cor. Fourth and Walnut Sts. PHILADELPHIA 


PRESENT CAPITAL, $100,000 


We are offering 200,000 additional Capital Stock 
at $20 per Share 
JAMES A. FLAHERTY. Esq., Philadelphia, President 

LOUIS H. ALEXANDER R. H. PATTON 

Manager Manager Stock Dept. 

This Company is doing General Casualty Business 

and we want your patronage 

STOCK SALESMAN AND AGENTS WANTED 














STOCK SALESMEN WANTED 


One Million Dollar Casualty and Life Insurance Company. 


BIGGEST IN THE SOUTH 


Home office in Memphis. Five hundred strong letters of endorsement 
from stockholders among leading bankers, manufacturers and merchants. 


Write with references, present and past connection, to 


Great Southern Insurance Company 


Field Headquarters Or 
James Bidg. Memphis Trust Bldg. 
CHATTANOOGA, TENN. MEMPHIS, TENN. 














of the “ Old Line” combined with the 
economy of the Fraternal. 


The Security 
The Masonic Mutual Life Association 


OF THE DISTRICT OF COLUMBIA 
Chartered by Congress, March 3, 1869 


Has Never Disappointed a Beneficiary or 
Asked One to Compromise 
Is required by its charter to maintain a reserve of not 
less than 4 per cent., on the American Table of Mortality, 
on all policies it issues, . 
Is extending its territory and can give good contracts to 
a few good agents. Liberal and attractive policies. 
WM. MONTGOMERY, Secretary, 
12th and F Sts., N. W., Washington, D. C. 





Se a a a 
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THE NORTH RIVER 


Insurance Co. 
OF NEW YORK 
INCORPORATED 18323 


95-97-99 William Street, - 


CRUM & FORSTER 


General Agents 


New York City 








UNITED STATES FIRE INS. CO. - = = «© Incorporated 1824 
EMPIRE CITY FIRE INS. CO.. - - = = « 1850 
NASSAU FIRE INS. CO., = = = = = = = * 1852 
PETER COOPER FIRE INS. CO., = - = « a 1853 
DUTCHESS FIRE INS. CO., - = = = = « ” 1906 
NATIONAL LUMBER FIRE INS. CO., - = a 1906 
SURPLUS LINES AT TARIFF RATES 
New York 


North River Ins. Co. Buillding, - 








TERRITORY, CONTRACTS, POLICIES 











AGENTS OF 


The Colorado National Life 
Assurance Company 


have the best of all three. 
Why not You? 
Address, 


A. M. GILDERSLEEVE, 2nd Vice-President 
DENVER, COLO. 





Western Union Life 


Insurance Company 
SPOKANE, WASH. 


R. L. RUTTER, President PHILLIP HARDING, Secy. and Gen. Mgr. 


Total Admitted Assets, .. . $394, 120.95 
Total Liabilities, including 

Reinsurance Reserve . . 131,690.27 
Surplus to Policyholders 262,430.68 


DESIRABLE AGENTS WANTED 





MAKE A REPUTATION AT HOME FIRST 


The Lamar Life Insurance Company of Jackson, Miss., 
began business in April, 1906. Its operations have been 
confined wholly to its Home State. It has madeno attempt 
whatever toward acquiring ‘‘volume,” but has used its ener- 
gies in adjusting itself into methods which mean quality of 
risks, conservatism of management, sureness of its ground- 
work, and assurance of safety in the future. It has two 
millions of insurance in force and is writing at the rate of 
two millions per year. It has never written an “advisory 
board” or “special contract” policy, or sold any kind of stock 
with its policies. Every member of its agency force is under 
bond. It is upon a 4% reserve basis and writes only non- 
participating insurance. We will get into other states early 
in 1909, and shall have something good to offer in agency 


’ contracts. 


W. Q. COLE, President. 





The Fidelity and Casualty Company 


97 to 103 CEDAR STREET, NEW YORK CITY. 





Assets: THIS COMPANY GRANTS 
8 649.885.66 INSURANCE AS FOLLOWS 
$ ? ? ° Bonds of Suretyship for persons 


in position of trust, 


Fidelity Bonds, Burglary, Plate 
Glass, 


Capital and Surplus: 


$3,011,834.00 Steam Boiler, Fly Wheel, Em- 
ployers, 

blic, T Ww ¥ 

Losses Paid to — 

Jan. 1, 1909: Elevator and General Liability, 

P 1 Accident, Health and 

$29,195,835.85 “Physicians’ Liability. “2 








OFFICERS: 


GEORGE F. SEWARD, President. 
ROBERT J. HILLAS, HENRY CROSSLEY, 
Vice-Pres. and Secretary. Ass’t Secretary. 
FRANK E. LAW, GEORGE W. ALLEN, 
2nd Ass’t Secretary. 8rd Ass’t Secretary. 





J. G. WALKER, President 
T. WM. PEMBERTON, Ist Vice-Pres. W. L. T. ROGERSON, Secretary 


ORGANIZED 1871 


THE LIFE INSURANCE COMPANY 
OF VIRGINIA 


HOME OFFICE, = = RICHMOND, VA. 


This is a regular Life Insurance Company chartered by the Legislature of 
Virginia, and has won the hearty approval and active support of the people by 
its promptness and fair dealing during the thirty-eight years of its operation. 


Assets, Dec. 31, 1908 . + $4,444,711.62 


Insurance in Force, Dec. 31,1908 — $63,309.202.00 
Payments to Policyholders since 
Organization, - . . $8,926, 182.91 


Competent and reliable Agents can always find employment. 








